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Insurance Company of North America 
PHILADELPHIA 


This Company is now in its 128th year—has paid every loss without fass or red tape. 
Today it is stronger than ever to meet the complex needs of the hour. 
Capital - - - $ 5,000,000 
Losses Paid Over 211,000,000 
“THE OLDEST AMERICAN STOCK INSURANCE COMPANY” 


Metropolitan Managers Marine Department Manager Brokerage and Service Department 
DARBY, HOOPER & McDANIEL PLATT, FULLER & CO. CHARLES F. ENDERLY, Mgr. 
59 John Street 27 William Street 111 William Street 
New York 
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THE PROVIDENT LIFE AND TRUST 
COMPANY OF P HILADELPHIA We have something to offer in the way 


(Penna. ) of a general agency that is very attractive 
Oe to find with an old, conservative life com- 

Provident agents are selling not only 
protection but satisfaction. pany. It will pay anyone interested to in- 


be vestigate. All communications confidential. 
rhe policy-holder who matures a Provi- 


dent Long Endowment is a center of Address Box 54, THE SPECTATOR 

. . . - . . 
Provident influence in his community. 135 William S Nines Wai 
2 Wiliam Street, New York. 


Protection + Thrift = Satisfaction. 




















ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 


The Fireman b] S Fu nd cleanest policies in the world; complete protection disability clause. 


wr THE AGRICULTURAL LIFE INSURANCE 
is in the front rank COMPANY OF AMERICA 


in fire, marine and PRANCIS F. McGINNIS, 


President, General Counsel and Founder 


automobile insurance. We are uriting at the rate of six millions a year and 


have a particularly attractive proposition for men with 
clean records who can deliver the goods—as General, 
State or District Agents. 








WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 
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) SOUTHLAND 
The Acid Test for Strength, ‘ LIFE INSURANCE 


Liberality, Service and Low Cost COMPANY 


DALLAS, TEXAS 
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OF BOSTON MASSACHUSETTS 


Insurance in Force 


Over $66,000,000.00 
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high on the list SECriGiaess - _WARRY L. SEAY, President 
ree LAWRENCE M. CATHLES, 


a Sas Vice President & Actuary 
CAPABLE AGENTS WANTED waawee” NY, THEVENET, Secretary 
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THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 WILLIAM StreEET, New York 
Arthur L. J. Smith 


President 
Charles H. Nicoll Harry W. Barnard 
Vice-President Second Vice-President 
Robert W. Blake Loughton T. Smith 
Treasurer Secretary 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1921, by The Spectator Company, New York 
Entered as second-class matter June 23, 1879, at the 
Post Office at New York, Y., under the act of 
March 8, 1879. 
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N the war against mutual and recipro- 
cal forms of insurance which is being 
conducted by Edson S. Lott, a good deal 
of advertising has been resorted to in 
order to make available to insurance 
agents certain arguments which might 
not otherwise come to their attention. 
This method has also been used to answer 
penned attacks by the opposing interests. 
One of these advertisements presents ex- 
tracts from a speech of Mr. Lott, and 
side by side with it appears an editorial 
from the house organ of a large mutual 
liability company. The editorial attacks 
Mr. Lott for exempting mutual life com- 
panies from his criticism. The real rea- 
son for excepting mutual life companies 
is cleverly forgotten by the writer who 
tries to show that their financial sound- 
ness and the fact that they employ agents 
are the reasons for such exceptions. 
Now while those are reasons enough, 
there is this further, which is the point 
which Mr. Lott has endeavored for so 
many months to drive home: mutual and 
inter-insurance fire and casualty compa- 
nies are absolutely dependent upon their 
clientele for their life and, indeed, for 
their financial soundness. The socialistic 
principle is involved and human ideal- 
ism along co-operative lines is depended 
upon. How little these companies or 
associations really care to depend upon 
that same human idealism is shown by 
the rapidity with which they set about 
establishing reserves once they get on 
their feet, in those cases in which the lat- 
ter event becomes a fact. The house or- 
gan referred to seems to think that mu- 
tuals are financially sound because they 


comply with the laws and the State de- 
partment regulations. There are a great 
many unwise laws upon the statute books 
of the various States governing insur- 
ance. The State departments are created 
to see those laws are obeyed, but have 
not authority to go further regardless of 
the opinions of the State insurance offi- 
cials. Socialism depends upon the co-op- 
eration of all to carry out its ideals ; mu- 
tual and reciprocal insurance depends 
upon the co-operation of its subscribers, 
lacking which it fails. Further than that, 
if anything untoward happens before a 
mutual can get an adequate reserve piled 
up, even the co-operation of its members 
might not successfully extricate it from 
the attendant difficulties, as experience in 
the past has often proved. 


HOSE who have been conducting the 
Lockwood investigation into hous- 

ing conditions in New York are now en- 
deavoring to secure an extension of their 
authority so as to warrant a closer ex- 
amination into banks and insurance com- 
panies. There seems to be no good rea- 
son why these interests should be investi- 
gated in connection with the housing 
question. The banks and insurance com- 
panies are, in a measure, trustees for 
ijarge proportions of the funds in their 
possession, and are interested in securing 
the best interest return thereon, that is 
consistent with safety. If they are con- 
vinced that investments in real estate or 
in mortgage loans can be made upon as 
profitable and safe a basis as in other 
investments, and such real estate and 
mortgage investments would not inter- 
fere with the prompt payment of deposits 
or claims, their funds would, in all prob- 
ability, be placed to a reasonable extent 


in such investments. If the conditions 





FEATURES IN THIS ISSUE 
Moral Hazard. 
Aetna Activities. 
Foreign Insurance Data. 
Equitable Life Meeting. 
Non-Cancellable Policies. 
Northern Assurance Buys. 
New and Retired Companies. 
Missouri State Life Elections. 
Chamber of Commerce Work. 
Life Insurance Results in 1920. 
Building Operations Under Way. 
Insurance Commissioner Henry On 
Guard. 











are favorable for lenders or investors in 
the way of real estate ownership or mort- 
gage loans, money will, undoubtedly, 
flow in those directions; but if the condi- 
tions are unfavorable, it cannot be made 
available by coercion. Insurance com- 
panies are not organized and capitalized 
for the purpose of constructing or loan- 
ing upon dwellings or apartment houses; 
their business is to write insurance, and 
any investments they may make are inci- 
dental to the conduct of their insurance 
business, and should be made at the dis- 
cretion of their directors, who are re- 
sponsible to their stockholders and _pol- 
icyholders. 


IFE insurance managers and agents 

all over the country this week are 
aiding the Young Men’s Christian Asso- 
ciation in the observance of National 
Thrift Week. A special day, Jan. 19, 
was set aside as life insurance day and on 
that day every effort was made to get to 
the public the idea of life insurance. An- 
other movement will be inaugurated next 
week to be known as life insurance week. 


. Its slogan is, “An Application a Day for 


Six Consecutive Days.” In furthering 
the work of this movement Winslow 
Russell, of Hartford, has been particu- 
larly active. Posters, dodgers and other 
methods of advertising have been pre- 
pared by him and funds raised to dis- 
tribute them. The purpose is to put 
across the life insurance idea in its true 
light and large success will, undoubtedly, 
attend the efforts made. 


HE fire loss in Canada in 1920 was 
materially larger than in the pre- 
ceding year, according to the figures of 
the “Monetary Times.” The loss in De- 
cember last, is given as $3,386,475, hav- 
ing been larger than in any previous 
month since January, 1919, and having 
brought the total for the year 1920 up to 
$27,371,574. This sum represents over 
$4,000,000 more than the total loss in 
1919. It is to be hoped that the monthly 
loss in Canada may soon begin to decline, 
so that it may reach a more normal level. 


ARINE insurance underwriters are 
beginning to witness the fruition 

of the prophecy made at the close of the 
war, that the fraternity would have to 
pass through several “lean” years before 
the tide again takes a favorable turn. 
Owing to the great increase in the num- 
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ber of concerns transacting marine busi- 
ness, coupled with the slackening of trade, 
it has been almost inevitable that some 
would feel the pinch seriously. We are 
now approaching the time when the effects 
of the last two years of fierce competition 
will make themselves evident. With 
more than one concern, at present, about 
the only profits that can accrue are from 
the interest earned on reserves and in- 
vestments, and there the older concerns 
have the advantage. Perhaps nine-tenths 
of the business done is through brokers, 
and in the majority of cases the broker’s 
clients give him a pretty free hand as to 
where the risks are placed. It is there- 
fore obvious that the worst thing that can 
happen, from a broker’s standpoint, is 
for a client to be unsuccessful in recov- 
ering a claim on a risk that he has placed 
for him, Cases have occurred in which, 
for some reason, the broker has been 
unable to collect an amount, and rather 
than incur the client’s dissatisfaction he 
has paid it out of his own pocket. There- 
after he is very apt to fight shy of the 
company that has occasioned him the 
loss, and, of course, once a concern gets 
a bad name it is all over. Concerns de- 
ciding to carry over all their funds for 
last year, or even a greater proportion 
than usual, will be acting in the best 
interests of their stockholders. 


W. H. Hunt on Life Insurance Situation 

In briefly surveying the field of life insur- 
ance and the difficulties encountered and sur- 
mounted in the last ten years, President Wm. 
H. Hunt, of the Cleveland Life says: 

During the past two years life insurance 
has had a great upward swing in public favor. 
Its peculiar value to society has been em- 
phasized by the world war and conditions, an 
aftermath of the war. Life insurance has been 
the great shock absorber during these years of 
tension and is rendering a marvelous service 
in helping society to regain its equilibrium. 

There has been no debasement of the sound 
principles of life insurance during the period 
of our great national prosperity. The stigma 
of profiteering did not reach the business of 
life insurance. The scientific basis upon which 
life insurance operations are determined does 
not lend itself to profiteering enterprise. And 
now, during the present period of general busi- 
ness recession and readjustment, life insurance 
is relied upon as never before as a dependable 
stabilizing agency. Breakers that jar the in- 
dustrial world and at times turbulently de- 
range general business calculations, do not en- 
danger the structure of sound life insurance. 
Life insurance is proving to be a mighty factor 
in making possible an orderly return to nor- 
malcy. The reason of men in every walk of 
life has been clarified by the beneficent opera- 
tion of life insurance. Life insurance emerges 
from the stress and strain of the war and the 
unprecedented wastage of the appalling in- 
fluenza epidemic secure in its impregnable posi- 
tion, better equipped than ever to serve the 
public need. 



































INDIANAPOLIS LIFE CONVENTION 


Fifteenth Anniversary Dinner Given to 
Agents 


The Indianapolis Life Insurance Company 
of Indianapolis, Ind., held a dinner for its 
agents on the occasion of its fifteenth anniver- 
sary last week. An elaborate menu was served 
after which a lengthy and well balanced pro- 
gram was catried out. Frank P. Manly, pres- 
ident of the company, presided. 


Minnesota Agency Convention 

The Minnesota Agency. of the Minnesota 
Mutual Life, A. O. Eliason, general agent, 
which is a million dollar a month office and 
the leading agency of the company, held its 
convention at the home office in St. Paul on 
January 7, which was attended by about 50 
men. The day was devoted to business and in 
the evening the company gave a banquet at 
the Hotel Sf. Paul. 

The company held a contest during Decem- 
ber and offered prizes to the two men in its 
entire organization who exceeded their quota 


“by the largest per cent. The second prize of 


$100 cash was won by John L. Schweitz of 
the Minnesota agency, and President Randall 
presented him with the money at the banquet. 
The first prize is to be a trip to the next con- 
vention of the National Association of Life 
Underwriters and was won by Benjamin Tacob- 
son of Detroit. who wrote $700,000 in Decem- 
ber and exceeded his quota for the month by 
700 per cent. During the vear Mr. Jacobson 
wrote over $3,000,000, which makes him not 
only the leading agent of his company but one 
of the largest individual producers in the 
country. 


President A. M. Burton is Optimistic 


President A. M. Burton, of the Life and 
Casualty Insurance Company of Tennessee, 
Nashville, takes a most cheerful view of the 
future, and believes that out of the actuality 
of the present can be forecasted a future 
roseate and fuller of good for all than has 
ever yet been dreamed of, and this holds true 
in connection with business, as well as with 
other affairs of life. 

He says, “With restored general confidence, 
with a return of that good will and co-oper- 
ation born of trust, with the applying of the 
golden rule in business and the square deal 
for everybody, there shall open up in every 
line a character and volume of business finer 
than we have ever known.” 

The year just closed was the best in the his- 
tory of the Life and Casualty Insurance Com- 
pany of Tennessee. It gained $1,493,729 in 
premium income, bringing that income up to 
$5,084,095, and the company now challenges any 
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company in the United States of its size or 
larger to equal its percentage of growth in 
premium income for 1920 over 1919. President 
3urton further states that, in proportion to in- 
surance in force, the company’s surplus to 
policyholders is in excess of the largest insur- 
ance company in the world. Another record 
is claimed because of the issuance of one $50,- 
000 ten-year endowment policy, which is be- 
lieved to be the largest of its kind sold in 
Tennessee last year. Mr. Burton also believes 
that the largest premium paid by any Tennessee 
policyholder on a single policy last year was 
one of $4029, paid to his company. On behalf 
of the company President Burton says, “We 
try to do the right thing by everybody, whether 
it seems to pay or not.” 


Total Permanent Disability Benefits in 
Relation to Life Insurance 


Number V in the series of actuarial studies, 
which pertains to “Total Permanent Disability 
Benefits in Relation to Life Insurance,” has 
been published by the Actuarial Society of 
America. The principal contributor to this 
number is Arthur Hunter,.and the assistant 
contributor, Merwyn Davis. 

During the past three years there has been 
a great liberalization and expansion in perma- 
nent total disability benefit, so that the book 
just published is very timely, and will be ap- 
preciated by life insurance officials interested 
in the granting of disability benefits. 

The contents, in general, embrace disability 
provisions in life insurance policies, combined 
mortality and disability tables, calculation of 
premiums, reserves on active lives, reserves on 
disabled lives and valuation tables for dis- 
ability benefits. Under these principal topics 
there are numerous minor divisions relating to 
various aspects of this general subject. The 
book contains fifty-eight pages. 

Volume I of Actuarial Studies is entitled 
“Sources and Characteristics of the Principal 
Mortality Tables,” by Henry Moir, actuary of 
the Home Insurance Company of New York. 

Volume IV is entitled “Graduation of Mor- 
tality and Other Tables.” by Robert Hender- 
son, actuary of the Equitable Life Assurance 
Society of New York. 

These three volumes may be procured at 
$2.00 each, plus delivery charges, from The 
Spectator Company, New York. 


Conservative Life’s New Directors 





Two new directors have heen elected for the 
Conservative Life of South Bend, Ind., one 
being Clement Studebaker, Jr., and the other 
being Guy H. McMichael. 

Advance figures as to the Conservative Life’s 
1920 business indicate a gain of 28 per cent in 
new paid for insurance, and 45 per cent in in- 
sttrance in force. 
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SALES CONGRESSES 


Salesmanship Develops by Study of 
Concrete Subjects 


BOOKS AND LEAFLETS AS AIDS 


Almost Every Sales Congress’ Topic 
Covered in Such Publications of The 
Spectator Comapny 


Tue Spectator recently published the pro- 
grams prepared by President Orville Thorp, of 
the National Association of Life Underwriters, 
for use at the series of sales congresses to be 
held in the first three months of this year. 
These programs are very comprehensive in 
their scope, and are intended to develop the 
selling ability of those in attendance by bring- 
ing to their attention and discussing particular 
uses of life insurance, and pointing out the 
adaptability of the insurance idea to many of 
the needs of business and social life. 

In general, the subject suggested includes the 
selling process insurance to provide for in- 
heritance taxes; credits and life insurance; in- 
come insurance; selling arguments and sugges- 
tions; the strategy of approach; the tactics of 
closing the sale; meeting objections; causes 
of business failure; partnership insurance ; pro- 
tection of business interests ; insurance to main 
tain earnings; “when is a man fully insured?” 
the economic value of human life; the in- 
vestment of money; special uses of life insur- 
ance; the administration of estates; wills; in- 
vestments by widows, and the life insurance 
company as executor and trust company. 


PusiicaTions Meet Att NEEps 
Most, if not all, of the foregoing subjects 

receive definite and helpful treatment in pub- 
lications issued by The Spectator Company. 
Among the more important of these are the 
books and leaflets by William T. Nash, the or- 
iginator of monthly income insurance. These 
embrace the following. 

Multiplying our Income. 

The Monthly Income Policy. 

A Great Future. 

Methods That Win Success. 

[he Story of Ed. Redlich. 

One Woman's Experience With a Monthly 

Income. 
A Lot of Money. 
One Farmer’s Experience With Life In- 


surance. 

One Young Man’s Experience With Life 
Insurance. 

One Business Man’s Experience With Life 
Insurance. 


One Doctor’s Experience With Endow- 
ment Insurance. 

One _ Self-Supporting 
Life Insurance. 

The Wife’s Insurance. 

Saving What You Leave. 

Not Just Now. 

Why We Don’t Live Forever. 

The Cost of Dying. 

Real Reasons for Life Insurance. 

Insuring Your Insurance. 


Tempting Fate. 


Woman and Her 


Other educational and inspiring books and 
leaflets for the use and guidance of agents are 
the following: 


The Art of Canvassing. 
Business Insurance. 





Efficiency. 

How to Sell Insurance. 

Income Insurance. 

Inheritance Taxation. 

Life Insurance and How to Write It. 

Life Insurance Salesmanship. 

Life Insurance Sayings. 

Objections and Answers. 

Plain Reasons. 

Plain Hints to Life Insurance Solicitors. 

Practical Hints to Life Agents. 

Practical Pointers. 

The Prosperous Agents. 

The Psychology of a Sale. 

Selection of Risks by the Life Solicitor. 

The Selling Process. 

THE SPECTATOR. 

The Successful Agent. 

Talks With Life Insurance Agents. 

Thousand and One Hints to Agents of In- 
dustrial Life Insurance Companies. 

Training for a Life Insurance Agent. 

Uncle Donald’s Life Insurance. 

What Life Insurance is and What It Does. 

Why and How Business Insurance Benefits 
Its Users. 


GENERAL SALESMANSHIP LEAFLETS 


The following leaflets, in addition to those 
already named, have been found of practical 
service in connection with the selling of life 
insurance: 
Advice of Great Value to the 
People. 

Are You a Woman? If so, What Do You 
Do With Your Money? 

An Astral Flight and Its Lesson. 

Business Women: How Do They Invest 
Their Savings. 

Cleveland’s Last Message: Life Insur- 

ance and Its Relation to Our People. 

Common Sense View of Life Insurance. 

Corporation or Business Insurance. 

The Crime of Not Insuring. 

Coasting. 

The Devil’s Mask. 

The Force of a Good Example. 

Grant, McClellan and Hancock. 

Hello, Young Man! 

The Housewife’s Problem. 

Insurance Business as a Profession. 

Investments for Profit. 

It Helps You Along. 

Joint Life Insurance. 

The Keen Looking 

Hand. 

The Knocker. 

A Legacy for You. 

Letters of a Widow. 

Life Insurance and Its Benefits. 

The New Partner. 

Peter’s Wife. 

Pretty Good Property to Own. 

Rebating. 

Recrossing the Styx. 

Right Up to the Minute. 

Robbing Yourself. 

Safeguarding the Home. 

Service by Agents. 

\ Short Sermon. 

Some Practical Considerations. 
Sound Life Insurance as Property. 
This is Tom Jones’ Widow. 

Too Busy. ' 

Trying Times. 

Trust Estates. 

The Twister. 

The Unexpected Always Happens. 
Up Against It. 

What Holds You? 

What is the Best Policy to Pursue? 
What of the Farmer as a Prospect? 
Why Lives Should Be Insured. 

\ Word to Prospects. 


American 


Gentleman Takes a 


Life insurance managers or agents who 


rightly value the information and suggestions 


5 


to be derived from sales congresses, and who 
willingly undergo considerable expense in at- 
tending such meetings, should give considera- 
tion to the great number of valuable ideas and 
exceedingly helpful suggestions contained in 
the publications above named, and others got- 
ten out by The Spectator Company, and should 
provide themselves with and study the in- 
formation given in such publications. They 
would thus be enabled to have at hand, for 
instant use at any time, the products of the 
brains and experience of many successful life 
insurance men, which would undoubtedly help 
tiem upon their way to the fulfillment of their 
ambitions. 

Life Insurance Presidents Membership 

Reaches Forty-seven 

The National Life and Accident Insurance 
Company of Nashville, Tenn., and the Royal 
Union Mutual Life Insurance Company of 
Des Moines, Iowa, have just been unanimously 
elected to membership in the Association of 
Presidents. This brings the 
total of members up to forty-seven, of which 
thirty-nine have home offices in the United 
States while eight are domiciled in Canada. 

The National Life and Accident Insurance 
Company was organized in 1898 and adopted 
its present title in 1902. Cornelius A. Craig 
is its president. The company has transacted 
legal reserve industrial life insurance since 
January, 1905, and established an ordinary 
department in January, 1920. On December 
31, I9IQ, its admited assets were $4,415,967 and 
its insurance in force $50,601,400. 

The Royal Union Mutual Life Insurance 
Company was organized and commenced busi- 
ness in 1886. Its president is Frank D. Jack- 
Its admitted assets as of December 31, 
1919, were $8,966,521 and its insurance in force 
then amounted to $58,085,615. 
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Iowa Sales Congress 

The Life Underwriters Association of 
Cedar Rapids announces that the sales con- 
gress for life underwriters of Iowa and vicin- 
ity will be held Feb. 11 at Cedar Rapids, Ia. 
The principal speakers will be Orville Thorp, 
president, National Association of Life Under- 
writers; Griffin M. Lovelace, director, Carnegie 
School of Life Insurance Salesmanship; Win- 
slow Russell, vice-president, Phoenix Mutual 
Life of Hartford; Dr. John A. Stevenson, 
third vice-president, Equitable Life of New 
York; Walter E. Webb, agency director, Na- 
tional Life of U. S. A., and H. N. Laflin, as- 
sistant counsel, Northwestern Mutual Life. 

Oregon Life Convention 

The fifteenth annual convention of business 
getters of the Oregon Life was held at the 
home office in Portland on Jan. 6 and 7. The 
program included a luncheon, business sessions 
at which live topics were treated by able men, 
election of officers of the “$100,000 Club,” a 
theatre party and an informal supper. 


—Harold P. Trosper and Roy W. Anger each wrote 
over $1,000,000 of new business for the Northern 
Assurance of Detroit in 1920. 
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GUARANTEE FUND LIFE ASSOCIATION 


OMAHA, NEBRASKA 


Nineteenth Annual Statement 


January 1, 1921 























. ASSETS 
January.1,1920 January 1, 1921 
I i ia oa ay 5: CH Hw oe H HRSA REE REY REG HRWENE SEED CREE REE SER KO $2,288,480. 00 $2,930,610. 00 
Municipal Bonds.................. Ba cencnceeeneie cedure resesoe ony aves 434,050. 00 450,450. 00 
I i io ccd ne Fede sone ow RR SS RR ER RS wea Se dees hE eS Cam eaE dees 281,850. 00 281,850. 00 
RS hla ca ae E CEE SLESREREN CG ORE ES eR ee OEE YAEeRERERS 60,000. 00 110,350.50 
Cash in Banks and Treasury...... 0.00... ccc cece tec eee cece neees 278,520.97 210,571.84 
ee en 66,167 .66 81,319.77 
I seas pi sk Bist RM a adc eA KS Me ES De SEAMEN ERs Rede $3,409,068 .63 $4,065,152.11 
*Entire Cost, Home Office Site, Purchase Completed in 1920. 
LIABILITIES 
Death Losses Proven and Unpaid... . 0.0.6 ccc cee ccc reece eta eencues None 
Death Losses Reported (Proofs Incomplete)... .. . 5... 6cs cece ces eee eet eneoecweeneas $41,000. 00 
Liability, Income Policies in Process of Payment............... 0... cece c eee eee eee eee eens 382,306.79 
Contingent Liability, Unreleased Guarantee Deposits............... 0.0.0... cece eee eee 59,451. 07 
Miscellaneous, Office Expenses (Estimated)..........00.0.0000 00 cc ccc eee eens 15,000. 00 
ee ee | 30,000. 00 
a Se CED TO LW o.oo go ok oie na oe edo soe elas b oe aK EEN es Hodes eee ER EE 764,422.47 


(American Experience, Yearly Renewable Term, Three and One-half per cent) 
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imenes Paid Seve Ormanization (19 years)... .. 2. 6.5. ced cee cece eec cence nena ne veseceess 
tS kes W's HEE LANE DEC HEN ERTO aN CHEERED O wR Cee O EE Emm RaRE 
Death Rate per $1,000. 00 of Insurance in Force (Mean Amount).....................0--. 
Actual to Expected Mortality (American Experience Table).......................00-0-5: 
oo Sid: ek ARS SEEOEEE VO NREL BE ERAS ODE H ETH KA REREEEE TS 
Average Rate of Interest Earned on Invested Funds................. 00... sec eee cece eee: 
Percentage of Emergency Reserve Funds, to Total Losses Paid Since Organization (19 years). 
Pema WE CONGR SL AUCI. . . . 8. ok dc cee tere oe send ne Henan ean ee ees ebb a Was pa 
New Tasucance fesued During Year... ...... 2... ccc cases ieecsseceenscccesstunedesagan 
Semeunrom mame, IOmOEY 1, TOC)... onc neces ec ca ncaa ccanereseav oe sens besecgereuans 
RISE CIN SERN. 5 exis cbs hee reeds sends seus Heaen eda deye sed bauaeanodls 





$1,292,180.33 


$2,772,971.78 





$4,065,152. 11 


$4,007,518 .63 
646,854. 00 
3,396,605 .46 
632,957 .34 
5.78 

44.96% 
$196,269.42 
5.94% 

118.% 

19.2% 
$34,557,000. 00 
$137,071,500. 00 
3536 


Liberal Commission and Renewal Contracts to Men of Ability and Integrity in Twenty-two States. 
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RESULTS IN 1920 


Preliminary Figures of Many Life Com- 
panies Show Favorably 


American Life Reinsurance, Dallas—Insur- 
31, $10,025,345. 

Columbus Mutual Life, Columbus, O.—In- 
surance in force is now $28,062,776, a gain of 
about $10,000,000; assets, $2,399,825; surplus 
to policyholders, $455,731. Gain in assets, 
$645,148; in surplus, $86,849. Mortality less 
than forty per cent of expected. 


ance in force December 


Connecticut General, Hartford—New paid- 
for business, ordinary $91,194,164, group $55,- 
071,143; insurance in force December 31, or- 
dinary $289,611,086, group $72,776,847 ; 
$32,177,379 ; 
083; total income, 
$6,713,275. 

Continental Assurance, Chicago.—New busi- 
ness, $10,000,000; insurance in force December 
31, $17,500,000 (increase about $8,000,000). 
Del.—New 


assets, 
surplus to policyholders, $2,023,- 
$10,831,608; disbursements, 


Continental, Wilmington, paid- 
for business, $7,108,141 ; insurance in force De- 
cember 31, $31,573,988; assets, $3,916,856; sur- 
plus to policyholders, $1,327,638. 

Detroit Life, Detroit—New paid-for business, 
$7,581,442; insurance in December 31, 
22,004,800 (gain, premium 
19,979. 

Equitable of 
for business, $62,3 


force, 
$ over $5,000,000) : 
income, $7¢ 
New paid- 
19,248 over $7,000,- 
coo) ; insurance in force December 31, $254,- 
538,407 (gain, $47,985,004) ; assets, $33,676,094 
(gain, $5,000,000). 


Iowa, Des Moines— 


(gain, 


Equitable Life, New York—New paid-for 
business, $529,000,000 (increase, $100,000,000) , 
including $53,000,000 group insurance, but ex- 
cluding increases in group insurance of $160,- 
000,000, 

Farmers National Life, Chicago—New busi- 
ness, $7,031,350; life insurance in force De- 
cember 31, $18,252,454, also $11,360,100 of 
double indemnity accident insurance. 

Federal Life, Chicago—New business, $17,- 
500,000; insurance in force December 31, $46,- 
©00,000 (increase about $10,000,000). 


Franklin Life, Springfield, Ill—Insurance in 


rrce December 31, $120,000,000; assets. $11,- 
450,000. 
Guardian, New York—New paid-for busi- 


ness, $46,150,000 (increase, $8,807,157). 

Illinois Life, Chicago.—New paid-for busi- 
ness, over $30,000,000; insurance in force 
December 31, over $128,000,000 (an increase of 
$21,000,000) ; admitted assets increased nearly 
$2,000,000, being nearly $18,000,000 on Decem- 
ber 31. 

Fayette, Ind.—Insur- 
31, $15,130,832 
1920, $493,005. 


La Fayette Life, La 
ance in force, December : assets, 
premium income, 

Life Insurance Company of Virginia, Rich- 

ond—New 
linary, $25,162,110, 


(excluding revivals). or- 
industrial, $20,457,669; in- 
31, ordinary $74,.- 
75.490, industrial, $132,726,345. 


issties 
urance in force December 


Lincoln National, Fort Wayne, Ind.—Insur- 
nce in force, $159,349,378: new paid for busi- 


ness written, $68,308,639 ; 
012; total disbursements, 
mitted assets, $10,261,468 
holders, $1,058,808. 


total income, $5,130,- 
total ad- 
surplus to policy- 


$3,099,052 


New 


experienced a 


York 
most 


Manhattan Life, 
this company 
year, its new paid-for business 
$15,144,659, a gain of over $7,000,000. On De- 
cember 31, 1920, the total insurance in force 
was $69,556,702 as against $59,680,917 
corresponding date last year. 


Minnesota Mutual 
business, 


During 1920 
successful 


amounting to 


on the 


Paul—New 
insurance in 


Life, St. 


paid-for $25, vi 440; 


force December 31, $77,604,744; admitted 
assets, $8,052,192; surplus to policyholders 
$927,135. 


Missouri State Life—New paid-for insur- 
ance, including additions and revivals, over 


$108,000,000; insurance in force, $300,000,000. 


Mutual Life, New York—New business, 
about $420,000,000. 
National Life of Vermont, Montpelier— 


New paid-for business, $61,602,081; insurance 


in force December 31, $309,455,304: assets, 


$74,598,130: surplus to policvholders, $2,074,- 
7323 income, $14,666,279; disbursements, $12,- 
7,08 3. 
“Shae Detroit—New paid-for business 


in 1920, $9,768,425 (gain, $1,886,529) ; insur- 
ance in force December 31, $30,820,093 (gain, 


$6,921,568) ; cash income, $1,036,400; assets, 
$2,521,388; reserve, $2,302,2 
Northwestern Mutual Life, Milwaukee— 


New paid-for business, about $357,000,000. 

Ohio National Life, Cincinnati—New 
$11,000,000: 
$30,470,000; assets, 
$665,195. 


paid- 
insurance in force 
$2,523,337 ; 


for business, 
December 31, 
surplus to policyholders, 

Old Colony Life, Chicago.—New business, 
$9,533,350 (increase over 1919, $2,639,834) ; in- 
surance in force December 31, $22,277,292 (in- 
crease, $6,064,165). 


Prudential, Newark—New paid-for insur- 
ance, Over $1,000,000,000. 
Register Life, Davenport, Ia.—New business, 


$5,204,453. 
Pittsburgh—New _ paid-for 
e, $24,642,- 
accident, $38,190,100 (increase, $16,987,- 
400); health, weekly indemnity, $149,197 (in- 
$67,443); life insurance in force De- 
cember 31, $196,272,085:; accident, $74,300,749: 
health, weekly indemnity, 

Southern States Life, 
for business, $11,352,347 


Reliance Life, 


business (life), $72,758,556 (increas 


Q70) ; 
crease, 


$250,760. 

eirancudtbiags 
insurance in force 

$3,642,921 ; 


paid- 


December 31, § 1c -renbo : assets, 
surplus to policyholders, $171,350. 

Travellers, Montreal—New business, $3,800,- 
December 31, $11,400,- 


to policyholders. 


000; insurance in force 
000: assets, $1,000,000: surplus 
ST 30,000. 
Western 
paid-for business, 


States Life, San Francisco—New 
over $13,000,000 (gain, $4.- 
400,000): insurance in force, December 31. 
$43,400,000 (gain, $9,800,000) ; admitted assets, 


$5,100,000 (gain, $900,000) ; total income, over 


$2,000,000 (gain, $350,000). 


Mountain States Life, Denver 
The Mountain States Life of Denver began 
writing on November 4, last, and closed the 
year 1920 with $565,000 of 
books. This was made up of 113 $5000 policies, 
and the business was secured without expense 
to the company. As the company was organ- 
ized without promotion expense, it began the 
its surplus intact and a 
good volume of business outstanding, thanks 
to the carefulness of the officers.. Secretary 
Vernon states that the company is guaranteed 
a profit on its first $25,000,000 of business, 
which covers the period of organization. The 
which will be paid the under- 
writers is stated to be less than that paid by 
a great many companies, and that the under- 
writers receive no other compensation. In fact, 
Vernon states that some who have criti- 
cised the arrangements of the Mountain States 
Life have contracts calling for larger com- 
mission than is paid the underwriters of the 
company named, and asks to be advised of any 
company which was ever able to make a con- 
tract for $25,000,000 of insurance with a guar- 
anteed profit to the company. 


insurance on its 


current year with 


commission 


Mutual Benefit to Maintain its Dividends 


Notwithstanding unusual business conditions 
affecting life insurance companies, the direc- 
tors of the Mutual Benefit Life Insurance Com- 
pany of Newark, N. J., have felt justified in 
authorizing a continuance of the current, very 
liberal, regular dividend scale for the year 
1921. This is the scale which was adopted in 
1915 and which has been maintained without 
change during the period of the war, the in- 
fluenza epidemic, and the continued deprecia- 
tion in the market value of even the highest 
grade securities. The cost to old policyholders 
of carrying their insurance in 1921 will con- 
sequently be less than it has been in 1920, dur- 
ing which year the Mutual Benefit has appor- 
tioned regular dividends of $8,500,000 





Underwriters Have Welfare Worker 

The Grand Rapids Life Underwriters Asso- 
ciation has placed itself on record as being 
probably the first association to undertake wel- 
fare work. T. J. Henderson, president of the 
association, has appointed Mrs. Carrie J. Wil- 
liams as chairman of its committee on that 
subject. 

Mrs. Williams has 
life insurance business for several years and is 
widely acquainted in Grand Rapids. 


been connected with the 


Jackson, Miss., Underwriters Meet 


The monthly meeting of the Jackson, Miss., 
\ssociation of Life Underwriters was held last 
week with President Charles Thompson in the 
chair. The attendance was the largest in many 
months. 


S. R. Whitten, agent of the Home Life of 


New York and veteran life underwriter in 
Mississippi, said that during thirty years’ 
experience as an underwriter he had delivered 


for his company checks amounting to nearly 
$600,000 payable to policyholders and bene- 
ficiaries. 
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SPEAKING FROM EXPERIENCE 





The conservative successful investor is best qualified to pass judgment 
upon the relative value and safety of securities. 


If you will take the trouble to consult our clients (many of long years’ 
standing) regarding the Collins Farm Mortgages, they will tell you frankly: 


1. That every farm mortgage purchased from our company has stood 
and will stand every possible test applied to it. 


2. Thatthe Collins Farm Mortgages are absolutely non-speculative and 
gag ) I 
always worth par and accrued interest. No more—No less. 


3. That every representation made by our Company has been found 
truthful in every particular. 


4, That no investor has ever had to wait 24 hours for payment of either 
principal or interest when due. 


5. That no investor has ever acquired title to any land through fore- 
closure. 


6. That every loan whenever personally inspected has been found true 
to representations or better than the same. 


7. That the F. B. Collins Investment Company courts the most thorough 
investigation of its financial standing and business methods and is ever ready 
to defray the expense of a tour of inspection of any investor purchasing a min- 
imum aggregate of $15,000 in loans. 


8. That when adding to their securities they give preference to Collins 
Farm Mortgages on account of their superior safety. 

9. That the F. B. Collins Investment Company is able to finance any 
loan before offering it to the investor and prepared to show borrower’s receipt 
before accepting payment from the investor. 


Can you or your friends say as much in favor of other investments made? 


If you will write for our two booklets—‘‘Why Collins Farm Mortgages 
are Safe’”’ and ‘‘As Others See Us’’, you may also become one of our investors. 


THE F. B. COLLINS INVESTMENT COMPANY 


Members Farm Mortgage Bankers Association of America 
OKLAHOMA CITY OKLAHOMA 


Sales Office: 727 Monadnock Block, Chicago 
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WANTED 


to get in touch with Life 
Insurance ¢cAgents and 
General Agents for State 
of Illinois by growing, pro 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 


Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 








—— 











CHICAGO 
NATIONAL LIFE 
INSURANGE GO. 


10 South La Salle Street 


NOW ORGANIZING 


AN ILLINOIS COMPANY OWNED BY 
ILLINOIS CAPITAL—MANAGED BY 
LIFE INSURANCE MEN 























ee 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Halt "se 
sales creating letters for life, accident, partnership, 
Corporation and fire business. An insurance com- 
Pany official writes, ‘‘Am well Pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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MISSOURI STATE LIFE 


Board Elects J. J. Crowley, J. J. Mor- 
iarty and W. E. Russell Second 
Vice-Presidents 








C. 0. SHEPHERD BECOMES ACTUARY 





Biographical Sketches of the Newly Chosen 
Officials 


On Tuesday afternoon, January 18, the board 
of directors of the Missouri State Life Insur- 
ance Company of St. Louis elected the fol- 
lowing named officials: John J. Crowley, John 
J. Moriarty and William E. Russell as second 
vice-presidents, and Clinton O. Shepherd as 
actuary. 

Mr. Crowley, who is assistant secretary in 
the accident department of the Travelers of 
Hartford, is expected to assume his new duties 
about March 1, and will have charge of the 
accident and health department of the Missouri 
State Life. He was born November 21, 1886, 
and has been with the Travelers since 1903. 


He served in Washington as captain, and later - 


as major, during the war, having been attached 
for a time to the Bureau of War Risk Insur- 
ance as assistant director, and was later trans- 
ferred to the War Department and placed in 
charge of insurance work at port of debarka- 
tion camps, cantonments and army headquar- 
ters throughout the country, under direction of 
Col. D. Y. Deckham. 

Mr. Moriarty, heretofore assistant secretary 
of the Missouri State Life, was born October 
3, 1883. He was for a time connected with the 
old Hartford Life Insurance Company. He 
joined the official staff of the Missouri State 
Life in January, 1918, as assistant secretary, 
with duties in connection with the agency de- 
partment, along which line of activity he will 
continue with his new title of second vice- 
president. He has rendered the company ex- 
cellent service, and is very popular with its 
agency force. 

Mr. Russell was born February 9, 1889, and 
educated in St. Louis. He served in the United 
States navy for four years, then spent five years 
with the Mississippi Valley Trust Company, 
and one year with the Central National Bank 
of St. Louis, and became identified with the 
Missouri State Life in 1915 in its investment 
department, and has been manager of its mort- 
gage loan department since ror18. 

Mr. Shepherd, who was born June 24, 1886, 
was educated at Kalamazoo College, Michigan. 
After one year with the Security Life of 
America, he went with the Chicago branch of 
the Mutual Life of New York, where he re- 
mained one and a half years. He then spent 
five years with the United States Annuity and 
Life Insurance Company, being actuary during 
the last three years of that period: then was 
actuary of the National Fidelity Life for a 
time, and went with the Missouri State Life 
as assistant actuary in October, 1917. He is 
an associate member of the Actuarial Societv 
of America and the American Institute of 


9 


Actuaries. He succeeds as actuary George 
Graham, who resigned several weeks ago. 

The Missouri State Life, in advancing these 
gentlemen to more important offices, has both 
strengthened its organization and recognized 
the accomplishment of good work. 


Guarantee Fund Life Association, Omaha 


An examination of the nineteenth annual 
statement of the Guarantee Fund Life Asso- 
ciation of Omaha, Neb., discloses noticeable 
growth in various features thereof. On Janu- 
ary I, 1921, the association possessed assets 
aggregating $4,065,152, its emergency reserve 
funds then having amounted to $4,007,519—an 
increase in the latter of $646,854, while the 
assets increased $656,083. Its liabilities are 
stated as $1,292,180, including an insurance 
reserve (required by law) of $764,422, on 
American Experience Mortality Table, yearly 
renewable term, with three and one-half per 
cent interest. This leaves a surplus of $2,772,- 
972 above all liabilities. Among the liabilities 
is the sum of $382,307 on account of income 
policies in process of payment. 

The losses paid in 1920 amounted to $632,- 
057, about $25,000 less than in 1919, while the 
average death rate per $1000 of mean insur- 
ance in force was 5.78, compared with 5.82 in 
1919, and 10.31 in 1918. The ratio of actual to 
expected mortality was 44.96 in 1920, against 
46.44 in 1919. The association has paid $3,306,- 
605 of losses since its organization nineteen 
vears ago, and the present emergency reserve 
funds amount to 118 per cent of such pay- 
ments. 

As of January 1, 1921, the association had 
$137,071.500 of insurance in force—a gain of 
$24,377,500 in 1920, the new insurance issued 
last year having reached the sum of $34,557,000 
—an increase exceeding $10,000,000 over the 
writings of the previous year. 

Of the association’s reserves on January 1, 
1021, $2,930,610 are invested in farm loans, 
$450,450 in municipal bonds and $281,850 in 
Liberty Bonds. Last year, the association com- 
pleted the purchase of its home office site, 
which cost $110,350. Its cash balance on Janu- 
ary T, last, was $210.572, and the remainder of 
its assets consisted of accrued interest, $81,320. 
The average rate of interest earned on in- 
vested funds, last year, was 5.904 per cent. The 
assets increased 19.2 per cent over the total 
a vear earlier. 

The subsidence of the influenza epidemic is 
well denoted by the favorable mortality ex- 
perience, indicated by a decline of about forty- 
four per cent in the death rate per rooo from 
the rate in 1918, while the ratio of actual to ex- 
pected mortality was reduced from 88.56 per 
cent in 1918 to 44.96 per cent in 1920. 

The Guarantee Fund Life Association oper- 
ates in a considerable number of States, and 
has an efficient official staff, made up as fol- 
lows: President, J. C. Buffington; vice-pres- 
ident, Edward M. Martin; secretary-treasurer, 
J. W. Hughes; medical director, Dr. A. C. 
Stokes; assistant secretary, R. E. Langdon; 
assistant secretary and auditor, L. E. Gillespie ; 
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TAKES NO CHANCES— 


Today the alert and up-to-the- 
minute Lincoln Life writes sub- 
standard risks safely and profitably. 


The mortality of The Lincoln Life 
proves its skill in rating all types of 
risks. 





That The Lincoln Life takes no chances when it issues 
policies on 99% of all applications sent in by its agents 
is established by the fact that its mortality over a period 
of fifteen years has been only 33% of the expected, ex- 
clusive of the two great influenza epidemics, and but 
43.8% including claims arising from these epidemics. 


You are assured the broadest field of opportunity when 


you— 
Gink UP (wire rue (LINCOLN) 


The Lincoln National Life Insurance Co. 
“Tts Name Indicates its Character’ 
Lincoln Life Building Fort Wayne, Indiana 


Now More Than $160,000,000 In Force 








Policies issued’ on the Perfected En= 
dowment Plan are 


BEST FOR, THE INSURED 


because they are a recognition of his rights to the investment 
portion of his reserves at interest, and this amount is paid to 
his beneficiary in case of death in addition to the original sum 


diminishing the original sum insured as a death claim. The 
cash values are larger than under ordinary endowments. 


BEST FOR THE AGENT 


because they are easier to sell, with larger new commissions 
and renewals. They will remain in force longer because the 
wiles of the twister will not prove effectual, nor are they liable 
to lapse when collateral policy loans have been obtained. 


BEST FOR THE COMPANY 


because they will be more persistent, and as they mature at or 
before age 70, when the experience equals or exceeds the tabu- 
lar, there will be larger gains from mortality with excess 
interest and loading savings meanwhile. 

A twenty-four page book, setting forth other reasons, will be 
‘sent on receipt of 8c postage, which you should have in order 
to ascertain how much easier’ it ‘will be to sell this form of in- 
surance than to compete against it. 


Imperial Building 
411-413 Walnut Street 
Philadelphia 








insured. If necessary he may borrow these reserves without ° 




















Policies that promptly respond to. 
the up-to-date needs of the public 
and proven field programs that result 
in larger incomes to agents make 
this an ideal company to represent. 


ms 





1894 1921 


STATE LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 


OVER SEVENTEEN MILLION 
DOLLARS IN SECURITIES 


Deposited with Auditor of State of 
Indiana for the Sole Protection of 
Policyholders. 
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Good Territory and Remunerative 
Contracts for Men Who Can ‘Do 
Things.”’ 
On Agency Matters Address 
CHAS. F. COFFIN, Vice-President 


xP SO 





Aaa ZrO nO Kee Semon mma 


PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for | 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 
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assistant secretary, A. D. Hunter; cashier, J. S. 
Helgren; actuary, Jno. W. Barth; manager 
service department, F. A, Hicks. 
Cntario Equitable Life and Accident, 
Waterloo 


The new Ontario Equitable Lifevand Acci-« 


dent Insurance Company of Waterloo, ‘Ont., 
made a remarkable record during the course 
of two months. Within thirty days the com- 
pany placed over $600,000 of its stock, and, be- 
sinning business on November 19 last, it had 
$1,000,000 of insurance in force by December 
31. Such rapid progress is most unusual, if 
not unprecedented, and is a matter for con-, 
eratulation. The Ontario Equitable occupies 
a unique position in that no other life insur- 
ance company in Canada has so large a pro- 
portion of its policyholders in its home’ térri- 
tory. The company named has some 300 
stockholders in and around the towns of 
Waterloo and Kitchener, thus placing it in a 
strong position for intensive cultivation of an 
excellent field, particularly as it offers attrac- 
tive policies and rates. 

Sydney C. Tweed is president and managing 
director, and M. P. Langstaff, A. I. A., F. A. S., 
is assistant manager and actuary. Mr. Tweed 
was formerly agency manager for the Mutual 
Life of Canada, and his ample experience prac- 
tically guarantees the success of the new com- 


pany. 


People’s Life, Frankfort, Ind. 

An advance statement of the People’s Life 
of Frankfort, Ind., for the year 1920 shows as- 
sets of about $1,800,000, of which $1,695,519 
are deposited with the State authorities. It 
closed the year with $20,845,936 of insurance 
in force, representing an increase of $5,270,382. 
Other gains were $300,000 in assets ; $290,000 in 
reserve; $234,800 in mortgage loans; $46,958 
in policy loans, and $125,000 in premium in- 
come, 

Green Signal Club Meeting 

The twelfth annual convention of the Green 
Signal Club of the Illinois Life of Chicago 
was held recently. The officers selected on the 
basis of business produced: during 1920 are: 
President, James E. Wroughton ; vice-pres- 
idents, Harry B. Nelson, Otto T. Collar and 
Edward Hansen. On December 31 last, the 
Illinois Life had over $128,000,000 of insurance 
in force, an increase of more than $21,000,000 
last year, 


National Association to Meet at West 
Baden, Ind. 

It has been announced at 
this year’s annual meeting of the 
\ssociation of Life Underwriters will be held 
at West Baden, Ind., on September 5, 6 and 7, 
meeting 07 


Des Moines. that 
National 


with an executive committee 
September 3. 


At the annual meeting of the Masonic Life In- 
surance Association, held last week in the Masonic 
lodge rooms, Trenton, N. J., J. Henry Fell was elected 


president. 


EQUITABLE LIFE MEN 
IN CONFERENCE 


General Agents and Agency Man- 
agers Meet at New York 


PRESIDENT DAY’S INSPIRING MESSAGE 


Sales Promotion Discused—Various Forms 
Treated by Home Office Staff 


About one hundred and twenty-five genera! 
agents and agency managers of the Equitable 
Life Assurance Society of New York in charge 
of the agencies in all important cities of the 
United States, held a conference on Monday, 
Tuesday and Wednesday of this week at the 
Hotel Pennsylvania, New York. At the open- 
ing session a review of the company’s 1920 
business by President W. A. Day was read by 
Vice-President J. V. Westfall. 

President W. A. Day’s message to the agency 
force of the society was as follows: 


Every Equitable man and woman will find 
cause for great satisfaction in the record made 
in 1920. Our outstanding insurance amounts 
to $2,656,000,000, which is an increase for the 
year of $385,000,000, and our new: paid busi- 
ness amounts to $529,500,000, including group 
insurance of $52,500,000. 

The year 1920 will long be remembered as a 
wonderful year in life insurance, but the Equi- 
table can and will make 1921 still better. The 
real test of the agency and managerial forces 
will be made this year. Insurance has been 
sold easily during the past two years, and even 
the poorly qualified agent has met with some 
measure of success. In other words, insurance 
has been bought rather than sold. During the 
coming year it will have to be sold, but the 
agents who are qualified and trained, those of 
the field forces who have their agencies wel! 
organized, will not find it impossible to surpass 
even last year’s record. The need for life in- 
surance in the coming year will be as great as, 
if not greater, than during the past year, and 
trained agents will succeed even though general 
business conditions should prove less favorable. 
F confidently expect the results of 1921 to be 
sreater than those of any previous year in the 
history of the Equitable, and they will be if 
you as agents from the first recognize your 
own possibilities and the importance of the part 
which you can play in the development of 
Equitable service. 

The conservation of the business on the books 
is one of the most important phases of an 
agent’s duty. Policyholders should be made 
acquainted with the merits and progress of 
their company in order that they may the bet- 
ter appreciate the Equitable, its significance 
and purposes. You will thus have an oppor- 
tunity to bring home the need of maintaining 
their policies, and, if circumstances justify, to 
increase their insurance. Lapse is one of th 
great sources of waste in life insurance, and 
we would all address ourselves to its reduction. 

Let me once more thank my friends, the old 
suard, the managerial staff, the agents, and all 
those who had their share in the accomplish- 
ment of this magnificent work. At the 
threshold of the new year let us press forward 
with zeal and enthusiasm, determined that our 
accomplishments in the year to come shall 
excel any that have gone before. The comin’ 
vear will put the Equitable spirit, that spirit of 
service which makes the Equitable agent some- 
thing more and finer than a mere life insurance 
salesman, to the test, and I have an abiding 
confidence that it will carry you to even greater 
heights of achievement. 

In addition to a general discussion of sales 


i! 


promotion, various specified forms of insur- 
ance were covered by the members of the 
Equitable’s home office staff, particularly, group 
life insurance, accident and health insurance, 
inheritance tax insurance and business insur- 
ance. 

While the public is passing from a buyers’ to 
a sellers’ market in life insurance, as in every- 
thing else, the Equitable’s managers generally 
feel that, with increased effort on the part of 
the agency forces, the record-breaking business 
of 1920 can be exceeded in 1921. The program 
for the year includes a plan to increase to 2000 
the number of agents who produce $100,000 or 
more of insurance annually. 


Farmers National Life 

The for December, 1920, of 
Farmers National Life, of Chicago, was nearly 
20 per cent greater than for December, 1910. 
“No special inducements were offered to our 
agents,’ says J. M. Stahl, president, “to produce 
business during December of 1920. Our busi- 
ness shows that the farmers are not scared 
out altogether as some people think. The 
farmer has suffered more than any other man 
in the decline in prices of products. But he 
has money and he has courage and before sixty 
days he will be feeling in pretty good shape. 

“We anticipate a good business for 1921. It 
will take more work doubtless to sell the in- 
surance this year than it took to sell insurance 
last year, but our agents have realized that 
and they have their working clothes on and 
we are sure that they will do themselves and 
this Company credit during 1921.” 


business the 


Texas Life Company Situation 

\ bill may be introduced at the present 
session of the Texas Legislature which would 
have the effect of permitting the return to 
Texas of the nineteen big life insurance com- 
panies which withdrew rather than comply 
with the provisions of the so-called Robertson 
insurance law. These companies left Texas a 
little over ten years ago, and since that time 
efforts have been made in the legislature to 
permit them to return, but the question of re- 
quiring the companies to pay certain taxes 
claimed to be due the State blocked the enact- 
ment of such a measure. 

Charles V. Johnson, Deputy Commissioner 
of Insurance, said he anticipated a spirited 
contest would result in the legislature if the 
plan to permit these companies to come back 
to Texas proposed to eliminate the question of 
the payment of back taxes, as he declared the 
taxes now claimed to be due by these com- 
panies would exceed $1,000,000. 


Life Underwriters’ in Worcester 

At the annual meeting of the The Life Un- 
derwriters’ Association of Central Massachu- 
setts held recently in Worcester, Mass., of- 
ficers were elected as follows: 

President W. Gray Harris,-Vice-president 
John E. Hartland, Treasurer Frank E. Dodge, 
Secretary Otis D. Arnold, all of Worcester. 
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A New Kind of Specializing 


Specializing on a group of clients pays. 
Specializing means multiple lines of insurance rather than 


multiple prospects. 


Confining one’s efforts to one line of insurance means wasteful 


operation over a big territory. 


Confining one’s efforts to one line of insurance means the aban- 
donment of many business leads after they have been created. 


Multiple lines make any field unlimited. 
Selling multiple lines is the most profitable form of specialization. 


A Case in Point 


HE chart shows how one agent 
of The Travelers wrote a $2, 


accident policy and from this sal 


¢e 


developed many additional orders. 


He specialized on the man and his 
I 


business associates. 

The heavy black line with arrows 
shows how one client led to another. 
The numerals show the order in 
which the policies were written. 

Note that he “broke the ice” with 
ten clients with a Travelers acci- 
dent policy and with four he used 
Travelers guaranteed low net cost 
life insurance; that five who began 
with accident insurance next took 


life insurance; that practically every 
linc of insurance written by The 
Travelers is represented in this 


“picture of a record.” 


Once the agent gained the confi- 
dence of his client he was ready to 
purchase all forms of insurance and 
recommend the agent to his associ- 
ates. This continued confidence, 
in fact, increased confidence, would 
not have existed had it not been for 
Travelers service on claims, Trav- 
clers prompt payment of losses, and 
Travelers inspection and engineer- 
ing service under compensation, 
liability and boiler insurance. 
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HARTFORD, CONNECTICUT 
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MISSISSIPPI INJUNCTION 


Viewed Now as Not So Drastic as at 
First Sight it Appeared 


——_ 


RESTRAINED FROM QUITTING STATE 








Companies Will Probably Merely Refrain 
from Applying at End of Next Month 
for Renewal of License 
(Special Dispatch to THE Spectator) 
Jackson, Miss., Jan. 19—The action of 
Chancellor Stricker last week in the Hinds 
County Chancery Court in making permanent 
the injunction restraining 138 fire insurance 
companies from conspiring to withdraw from 
the state has been discussed here in its vari- 
ous aspects, with the conclusion becoming more 
general as days pass that the decision is not so 

drastic as at first sight may appear. 

That 138 fire companies might have been 
sued in the Mississippi courts on a charge of 
violating the state’s anti-trust laws, and then 
have been enjoined from withdrawing from 
the state, or more plainly stated, to have been 
commanded to continue to do business in 
alleged violation of said laws, and thus lay 
themselves liable to a fine of $5,000 per day 
seems at first unthinkable, but the decree of 
last Wednesday is now recognized to be really 
nothing more than the decision of a point of 
law, namely, that the State Revenue Agent 
had a right if only as a citizen to the in- 
junction he sought. The whole contention of 
the attorneys for the fire companies, in pre- 
senting their case the previous Saturday, had 
been that this right belonged properly only 
to the State Attorney General and to District 
Attorneys. 

While the Revenue Agent is naturally dis- 
posed to regard the decree as a great victory, 
it is generally conceded in Jackson that it is 
of little real consequence, as either side would 
have promptly taken an appeal to the State 
Supreme Court. Furthermore, it is of course 
practically impossible to force fire companies 
to accept risks. As stated by the Insurance 
Commissioner, they have not withdrawn from 
the State, and the fact that each company no- 
tified its agents separately to discontinue writ- 
ing business and not to accept renewals would 


not tend towards legal proof of a conspiracy. 


to bring about a widespread financial disaster, 
as charged by Revenue Agent Robertson. 

All licenses will expire on March Ist, and 
the companies have not indicated that they 
would apply for a renewal of same. 

Following the publication in THe SpecraTtor 
of last week of the attitude of Governor Lee 
Russell of Mississippi toward the insurance in- 
terest, the following correspondence between 
P. L. Hennesssey & Bro., and the Governor has 
been given out. The first letter is from the 
Governor in answer to an appeal from the 
agents: 

I appreciate the statements fully in your 
‘etter relative to the instrrance companies. 
However, I disagree with you that it is mv 
duty to do anything except to request all 
narties to settle their grievances in the courts. 
To take any other course should subject me to 





impeachment. No citizen, though he be a fire 
insurance company, can ever be made larger 
than a sovereign State, and if they do withdraw 
from the State, as they seem to have done, they 
are using a cudgel that will forever condemn 
them in the minds of all fair-minded men. 
They are no better than outlaws and should be 
treated as such. The sooner we get rid of this 
kind of conspirators the better. 

It occurs to me that you men who are their 
agents throughout the State and have received 
millions of dollars from this business should 
appeal to these people, who seem to be bigger 
than the sovereign State of Mississippi, and it 
occurs to me that you could do so with effect. 
I cannot excuse them from the law any more 
than I could the commonest criminal in the 
land, and if I should do so you men would have 
no respect for me. If you would appeal to 


them instead of to the authorities, asking 
leniency, I am sure it would bring about good 
results. 


I am astounded that the State has ever 
allowed men to operate upon it and fleece the 
people for millions and never know what kind 
of people they were dealing with until pow. I 
have no patience with the contentions of the 
insurance companies. I regret that they have 
so much power that they can throw this State 
into a panic, but the State will survive and all 
fair-minded citizens will be glad of the stand 
of the officials. Weare, indeed, in a bad plight 
when a bunch of corporations can place a noose 
around the neck of the citizens and choke them 
to death. This seems to be the case, but they 
will find out that the old State is not dead, but 
is very much alive. 
ak: L. Hennessey replied to this letter in part 
as follows: 


Referring to your letter of January 5 in re- 
gard to the insurance controversy and the 
present deplorable conditions, we note you very 
positively disagree with our ideas. The insur- 
ance companies’ point of view is that the Mis- 
sissippi Inspection & Advisory Rating Com- 
pany has a charter granted by the State of Mis- 
sissippi which bears the approval of the At- 
torney General and the Governor of the State 
at that time, since which time they have made 
advisory rates and inspections and sold same 
to the insurance companies under contract that 
they were in no wise bound, directly or indi- 
rectly, to maintain them Certain it is the in- 
surance companies have a perfect right to buy 
this information in the State they are doing 
'usiness in from a company chartered by the 
State in which they are doing business. 

The State of Mississippi, of which you are 
the responsible head, through its revenue agent, 
has filed suit against the companies doing busi- 
ness in Mississippi, claiming as a penalty, for 
an alleged violation of the law, an amount 
largely in excess of the combined capital and 
surplus of all the companies sued, claiming a 
penalty of $5000 per day for every day they 
have done business in Mississippi since 1908, 
which you know is a continuing proposition, 
every day constituting a separate offense, and 
because the companies wisely suspended busi- 
ness to avoid further similar suits for each day 
that passes you accuse them of coercion and 
brand them as a bunch of outlaws, and before 
they are tried. 

The companies deny they have violated any 
law. The agents deny they have violated any 
law. And, singular to state, the revenue agent 
has enioined the companies from quitting busi- 
ness, and it would appear he was trying to 
coerce them to remain in the State and con- 
tinue (as he alleges) to violate the law. so he 
can again stile them. 

There are about roo agents in the State of 
Mississippi, besides their employees, whose busi- 
ness it has taken vears of patient industry to 
build up and which has been destroved and 
with it income. large and small, with which 
they supported their families. And I hardly 
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think they will relish the additional fact that 
you, as Governor of Mississippi, have in effect 
branded them as law breakers and criminals, 
and that, too, before trial. 

Commissioner T. M. Henry is getting a great 
many inquiries from parties who, owing to 
the State revenue agents’ suit, have been left 
without the proper amount of insurance, or 
who soon will be placed in a position where 
they cannot obtain renewals on present busi- 
ness and asking him what they are to do under 
the circumstances. He has replied that there 
are already evidences that the State will be 
flooded with circular letters from “wild cat” 
insurance companies, most of which are in- 
solvent, and entitled to no consideration and 
he warns the people that they had better be 
very particular before placing insurance with 
a company of that kind. He advises them that, 
where it is possible, they should always get in 
touch with their local fire insurance agents, 
who can be depended upon to give them the 
best suggestions in their power and who will 
always protect them to the best of their ability 
against the purchase of worthless insurance. 
He further states that under Section 2609 of 
the code of 1906 provision is made for placing 
excess lines of insurance that cannot be placed 
in companies licensed in Mississippi. 


OFFICIALS OF FARMERS INSURANCE 
COMPANY CHANGED 


Henry Evans, Chairman of Board; Paul L. 
Haid, President—lIowans Chosen 


Paul L. Haid became president of the 
Farmers Insurance Company on January 17. 
This and other elections were made at the di- 
rectors’ meeting held in the offices of the com- 
pany on the forenoon of that date. J. F. 
Donica, Iowa State agent for the Continental 
Insurance Company, becomes vice-president 
and C. N. Jenkins, who has been with the 
Farmers for forty years, and its secretary since 
IQII, is re-elected to that office under the new 
organization. 

Ernest Sturm, secretary and treasurer of the 
American Eagle, Continental and Fidelity- 
Phenix Fire Insurance Companies, has been 
made secretary and treasurer, while the suc- 
cess and progress of the company is further 
assured by the election of Henry Evans to the 
office of chairman of the board of directors. 

This new ownership of the Farmers and its 
re-organization will undoubtedly be most ac- 
ceptable to the company’s agents in Iowa and 
adjoining States, for it places the company in 
a most enviable position in the insurance world 
—a member of the “American Fore” group— 
American Eagle, Continental and Fidelity- 
Phenix Fire Insurance Companies. 

The following are the directors 
Farmers’ Insurance Company: 

Henry Evans, Paul L. Haid, J. F. Donica, 
Ernest Sturm, C. N. Jenkins, J. R. Wilbur, who 
is also second vice-president of the Continental 
in charge of its Western department at Chi- 
cago: Alfred Stinson, who is also secretary of 
the Fidelity-Phenix Fire Insurance Company, 
in charge of its Western department at Chi- 
cago. 
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NORWICH UNION FIRE INSURANCE SOCIETY, LTD. 


Oy ee ae 1 J. F. Van Riper, Branch Secretary E. F. Schleyer, Sec’y, Metropolitan District 
William Hare y > Managers J. H. Burger, Supt. of Agencies Oliver Bennett, Asst. Sec’y, Metropolitan 
O. F. Gant, Asst. Supt. of Agencies District 


NORWICH UNION INDEMNITY COMPANY 


45 John Street, New York 
W. G. FALCONER, President J. G. MAYS, Secretary 


The name NORWICH UNION, in the business community, has long stood for the highest honor in all dealings. It 
has a record of distinguished service to agents and policy-holders alike. In pursuance of its policy to extend to agents 
the widest facilities possible the Norwich Union Indemnity Company is admitted to twenty-three States and is in a 
position to offer agents and policy-holders service in all Casualty lines as a supplement to the several lines ot coverage 
given by the fire Company. In addition to issuing their individual policies covering the separate hazards incident 
to automobiles, these companies issue a joined policy when desired, covering all such hazards simultaneously. 





IN UNION THERE IS STRENGTH—IN NORWICH UNION THERE IS STRENGTH PLUS SECURITY 
AND SERVICE 


Fire, Tornado, Automobile, Sprinkler Leakage, Use and Occupancy, Rents, Explosion, Riot and Civil 
Commotion, Tourist Baggage and all forms of Casualty Insurance 











l‘or an operation, Tor men’s suits, GREAT REPUBLIC LIFE INSURANCE COMPANY 


a surgeon: a tailor; Los Angeles, California 


For women’s clothes, lor building plans, : 
an architect ; CAPITAL, $500,000 FULLY PAID 


a modiste; 


For automobile sass GREAT OPPORTUN ITY 
THE OHIO CASUALTY INSURANCE CO. FOR LIVE MEN 


A specializing company offering “the best in automobile | H. S. Bridgewater, 731 Railway Exchange Bldg., Kansas 
City, Mo., Manager Missouri and Kansas. 


B.D. Lecklider, President J. R. Railey, 401 DallasCounty State Bank Bldg., Dallas, 
Howard Sloneker, Sec’y and Mer. Texas, Manager Texas, Oklahoma and New Mexico. 


HAMILTON, OHIO W. H. Savage, Vice-President and Agency Director. 
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Surety and Fidelity Bonds Casualty Insurance 


SS ——————— | 
Home Office: Sioux City, lowa 
Gus. A. Elbow, President 
Over $850,000.00 in approved securities on deposit with Iowa Insurance Department for protection of policyholders. 
Assets June 30th, 1919—$1,707,890.53 


The unprecedented growth of this company is evidence of the quality of our Service. 
service where we are not represented. 


Agents fare invited to avail themselves of this 
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BUILDING OPERATIONS AGAIN UNDER WAY 


Progress, However, is Slow and Resumption Under Full Sail, Expected After 
the Armistice Has Not Yet Fully Materialized 


U. S. TWO YEARS BEHIND ON CONSTRUCTION SCHEDULE 


Fire Insurance Broker or Engineer Has Important Part to Play in Criticizing Plans 
and Securing Improvements That Will Lower the Premium 


By Cuartes C. DoMINGE, 
New York Engineer-Underwriter* 


On the threshold of a new year, the wide- 
awake insurance man’s thoughts naturally 
wander in search of new ideas in order to keep 
up the premium income. During the war, with 
a rising market and with prosperity on all 

sides, little thought 

was given to the 

time we are now 

experiencing, with 

the prices of nearly 

all commodities on 

the downward 

trend and the mar- 

ket at ebb tide. 

While the world 

war was on little 

Mi) construction work 

—29s8—> of importance was 

projected, or even thought of, but with the 

signing of the armistice all interested parties 

certainly expected that operations would pro- 

ceed under “full sail,” but I regret that up to 
this time the expected has not materialized. 

For the past few months, the newspapers, 
trade journals, United States bulletins, and 
other periodicals have repeatedly announced 
that notwithstanding the credit stringency and 
consequent dfficulty in financing construction, 
a new high record in building operations is at 
hand. Throughout the country at the present 
time, contemplated construction work will 
probably reach the grand total of $5,250,000,- 
000, while statistical reports to the various con- 
struction agencies show that engineering and 
building operations held up on account of 
financial congestion is considerably over $2,- 
500,000,000. This would seem to offer a stu- 
pendous field for labor and materials manu- 
facturers. In Greater New York and its im- 
mediate vicinity alone, builders have filed plans 
for outlays of approximately $303,790,000, and 
the statement is made that over $400,000,000 
of construction work is ready to be started at 

* The writer of this article has analyzed and passed 
on the plans of many important structures, such as— 
Merchants’ Refrigerating Company, Henry Miller 


Theatre, National Aniline & Chemical Company, etc., 
located chiefly in Greater New York and its vicinity. 


once. This latter amount compares with $291,- 
750,000 in 1919 and $68,940,000 in 1918 when 
the war had stopped all except absolutely 
necessary construction. In 1917 it was $110,- 
000,000; in 1916, $257,120,000; in 1915, $173,- 
266,000, and in 1914, $165,000,000. Experts have 
stated that the country as a whole is nearly 
two years behind on general building opera- 
tions. 
Ray oF Hope at Last 

Absorbed in my underwriting work on the 
ground floor of a very busy fire insurance office, 
I chanced to look out of the window and was 
able to count no less than six new fire resistive 
buildings with active operations under way, 
and an equal number of old buildings being 
reconstructed into modern structures. Have 
they actually started the long heralded opera- 
tions, thought I, as I proceeded to the elevator 
so as to survey the immediate vicinity at an 
elevation. To my surprise, on all sides, north, 
east, south and west, construction work could 
be seen, and I then realized that the resumption 
of activity, always slow in materializing, has 
at last succumbed to the ever increasing pres- 
sure of demand, bursting through the long 
jam of unfavorable conditions and period of 
uncertainty. 


How To Get THE BUSINESS 

All that has been said may be all right, but 
what can the insurance broker or the fire in- 
surance man do to help matters? The broker 
must not think that all he need do is to collect 
his premiums—any child can do this; he must 
get busy, borrow the temporary plans and 
specifications and then tell the architect to ac- 
company him to the insurance company, which 
maintains a corps of expert insurance engineers 
who are able to criticize the plans, pointing out 
defects so that the lowest possible rate may be 
obtained when the structure is completed. 

I wish I had the time to mention just a few 
of the cases which have come to my attention 
where buildings have been erected by archi- 
tects who have not called in an insurance en- 
gineer, and who, after the building has been 
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completed (and a very high rate published) 
would have given a handsome sum to avoid 
such defects, but alas, it was too late, as some 
of the construction features could not then be 
changed without considerable expense. In 
this connection, the following notes will be of 
interest. 


PornTeRs on CriticiziInc PLANns 

(1) Floor areas should be as small as the 
demands of the business will permit. Five 
thousand square feet is sufficient for one open 
area. If the area exceeds the above, it is ad- 
visable to have twelve-inch brick division fire 
walls with standard fire doors at each opening. 

Note: Large areas increase the chance of a 
heavy loss on the contents of a building. 

(2) Floor surfaces-should be of incom- 
bustible material, i. e., cement or similar ma- 
terial, and where possible should be provided 
with approved scuppers or floor drains to carry 
off the surplus water. 

Note: Wood floor surfaces usually have an 
air space underneath which allows the fire to 
spread over the floor. -Without floor drains, 
many a valuable stock has been ruined by the 
water being unable to escape. 

(3) Height should not exceed eight (8) 
stories. 

Note: Fire department hose streams are 
seldom effective above the sixth (6) floor. The 
firemen above this height must depend upon 
the standpipe which is not always in good con- 
dition. 

(4) Structural steel or ironwork, even if in 
a concealed space or piercing a shaft, should 
be encased in at least two inches of Portland 
cement or two inches of terra cotta. 

Note: The fire records show that unpro- 
tected steel or ironwork jis not reliable in a 
serious fire. The intense heat will warp and 
twist and allow the superstructure to fall. 

(5) Floor openings throughout the build- 
ing (consisting of elevators, stairways, vent 
shafts, light shafts, dumbwaiters, chutes, etc.), 
should be enclosed from basement to roof in at 
least six inches of concrete or terra cotta shafts 
with approved metal-clad doors (automatic) 
of labeled type. 

Note: Floors should have as few openings 
as possible. Fires travel swiftly up these 
openings unless protected as above. 

(6) Skylights should be placed over all 
shafts (stairs, elevators, etc.), composed of 
thin glass on metal frames with approved wire 
screens above. 

Note: Wired glass skylights are not per- 
mitted as they prevent the fire and smoke leav- 
ing the shaft, whereas the thin glass easily 





breaks and allows the fire and smoke to escape. 
The wire screen above the skylight prevents 
any possible flying brands from outside build- 
ings entering the shaft. 

(7) Window openings (on exterior walls 
or in courts) should be protected by wired 
glass windows in hollow metal frame (labeled 
type) or standard metal-clad lock-jointed shut- 
ters. 

Note: Labeled wire glass windows are pre- 
ferred in that they are more likely to be closed 
in case of fire. They serve a double purpose, 
i. e., they prevent an exposure fire gaining 
access and prevent fire traveling from one floor 
to another on the outside of building. 

(8) Boilers should be placed under the 
sidewalk or in a one-story brick extension, cut 
off with a twelve-inch brick wall and an auto- 
matic lock-jointed fire door at the opening. 

Note: Experience shows that the boiler 
room should be cut off from the balance of 
the risk mainly on account of combustible ma- 
terial coming in contact with same. 

(9) Hazardous work-rooms (where lac- 
quering, japanning, buffing, dipping, experiment- 
ing, etc., is done) should be cut off from the 
balance of the floor by twelve-inch fire walls 
with an automatic lock-jointed fire door at 
each opening. 

Note: Fires usually start in these rooms, 
therefore they should be cut off as above. 

(10) Protect the entire building with mod- 
ern appliances of merit for giving alarms of 
fire and for putting out fires as soon as dis- 
covered, before they have a chance to spread. 

Note: The best known method of extin- 
guishing fire is the automatic sprinkler (which 
consists of iron piping filled with water or air, 
securely supported), immediately beneath the 
floors, i. ¢., the ceilings. At intervals of eight 
or ten feet are attached sprinkler heads having 
deflectors designed to spray water over the 
entire area. 


WHat Is THE FINAL RESULT 

The temporary plans are amended to meet 
the rules of the rating bureau having jurisdic- 
tion, the building is constructed in accordance 
with the suggested changes, the lowest possi- 
ble rate secured (instead of a very high one), 
the owner finds no difficulty in leasing the 
premises, the insurance company insures a 
safer risk while the insurance engineer has 
done his bit to keep down the gréat annual 
fire loss. 





For Conference in Vancouver 

Fire insurance agents from all over the 
Province of British Columbia will meet in con- 
ference in Vancouver on January 20. At the 
banquet on the following evening the principal 
speaker will be Major J. R. Coart of Seattle, 
Wash., president of the Washington Insurance 
Federation. The objects of the convention are 
to consider and discuss plans for the uplift of 
the status of the fire insurance business and 
closer union of agents throughout British Co- 
lumbia, 


—The John G. Hilliard Agency, Inc., of New York, 
has been appointed agent of the Great Lakes Inswr- 
ance Company of Chicago for the metropelitan. ter 
ritdry, 
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FIRE AND CASUALTY SECTION 
NEW AND RETIRED FIRE AND MARINE COMPANIES IN 1920 


One Hundred and Thirty-One Concerns Organized or Projected During Year—Six 
Stock Companies, Four Foreign Companies, Two Mutual Companies 
and Four Lloyds and Reciprocal Associations Retired 


Below will be found lists of fire and marine insurance concerns which were organized or 
projected in the United States during the year 1920, including foreign companies entering the 
United States, stock and mutual companies and Lloyds and reciprocal underwriters’ asso- 
ciations which have retired from business during the past year. It will be observed that the 
new concerns organized, projected or entering the United States number one hundred and 
thirty-one, against stock, mutual reciprocal and Lloyds retired to the number of sixteen. 


_FIRE INSURANCE RETIREMENTS IN 1920 
American Stock Companies 


NAME AND LocaTION OF COMPANY MeEtTHOD OF RETIREMENT 


American Merchant Marine, New York........++++++ —e Bf N. Y. Ins. Dept. Ceased business 
ul 

New York Equitable Assurance Co., New York..... a with Sp cigs Undrs. into Knickerbocker Ins. 
‘o., March 11, 19 

Manufacturers, CRickeG, UN 5 ciercc co ie eisdsvcs osccces Merge into American Lguitable Assurance, New York. 

North Branch Fire, Sunbury, Pa....... Siefaie ware esee renee mone with City of Pittsburgh into City Insurance 
Co., Sunbury, Pa. 

City Insurance Co., Pitteburay, Pace sc ccs ssjasiewesis ome with No North Branch Fire into City Ins, Co., 
unbury, Pa. 

Pendential Hise; Rochester; (Ni: Wiss S ck.ssehcaleneewion Reinsured in Commercial Union. 

Foreign Companies 

Bore) Recasutaste) Pare. ciiicaos aw sds seater sees ewibe Reinsured in Fire Reassurance of New York. 

Milan International Reinsurance Co., Milan, Italy.... Retired. 

Norwegian Joint Insurance Co., Christiania.......... Retired. : 

Wnited: Briss: Bonden sscsascele cco conc ccoeoeumas United States business reinsured in Hartford Fire. 


Mutual Companies 

Farmers and Ranchers Mutual Fire, Phoenix, Ariz.... Discontinued business. 
Metropolitan Mutual Fire, Boston, Mass............ Receivership. 

Lloyds and Reciprocal Underwriters Associations 
Federal Reciprocal Underwriters, Memphis, Tenn..... Receiver appointed. ; 
Michigan Automobile Ins. Exch., Grand Rapids...... Reins. in Mich. Auto. Ins. Co., Grand Rapids. 
National Merchants and Mfrs. Ins. Exch., Chicago.... Receiver appointed. 
Reciprocal Insurance Bureau, Chicago...........00. Receiver appointed. 


NEW STOCK COMPANIES American Co-operative Fire Ins. Co. of Sul- 
" " livan and Adjoining Counties, Wood- 
NAME AND LocaTION oF CoMPANY Capital Y 


bridge, N. Y. 
Atwood Fire, New York, N. Y..c0060 0600 $300,000 American Home Mutual Fire, Birmingham, Ala. 
Bankers Fire, Dusham, c 500,000 


American Mutual Union, Eureka Springs, "Ark, 


Bankers Fire, Lincoln, Neb............2+. 600,000 Associated Dry Goods Mutual, Madison, Wis. 
Charleston Insurance and Trust Co., Charles- Beacon Mutual Fire, Boston, Mass. 

RiP shod, a cintaku ich oe ale tiie W’svaisio slots aie 210,000 Brethren Mutual Fire, Hagerstown, Md. 
Federal Fire and Hail, Denver, ic Bree 200,000 Cadillac Mutual Automobile, Detroit, Mich. 


Federated Fire Reinsurance, Mason City, Ia. 1,000,000 et Mutual of Western Pa., Pittsburgh, 





Fidelity Fire, Atlantic City, N. J........ - 100,000 
Fidelity Union Fire, Dallas, Tex.. - 800,000 Commercial Car Owners, Minneapolis, Minn. 
Fire Reassurance, New York, N. y ~+» 400,000 Detroit Mutual Automobile, Detroit, Mich. 
Grain Belt, Des Moines, Ia............... 100,600 Employers and Workers Mutual, Boston, Mass. 
Great Western Fire, Chicago, Ill.......... 400, 000 Employers Mutual Ins. and Service €o., Baltimore, 
Guaranty Fire Assurance Corp., New York, Md. 
Sug eee nine nsie sata win erala e ecd oieteses 200,000 Eureka Mutual Fire, Philadelphia, Pa. 
Liberty National Fire, New Orleans, La.. 200,000 Farmers Pioneer Fire, Salt Lake City, Utah. 
Manufacturers Fire Ins., Philadelphia, Pa.. 100,000 Fidelity Mutual Fire, Indianapolis, Ind. 
Michigan Automobile Ins., Grand Rapids, First State Mutual Fire Reins. ae oe Minn, 
Mich. (1... csesse recs cersccccsscaccces 203,000 Garage Men’s Mutual Fire, = 0;-N. Ds 
Mid-West Automobile, Cherokee, Ia....... 100,000 Home Mutual Fire, Nampa, I va 


National Bonding and Insurance Co., Cedar 
PRBDIOS ARG (co ole 05s ais sis'vamesseos « wie 1,000,000 


National Capital, Washineton, D. C....... 100,000 
New England Fire, Pittsfield, Mass........ 200,000 
State Insurance Company. Des Moines, Ia.. 
Union Reserve, New York, N. Y.......... 500,000 
United States Automobile, Des Moines, Ia. 100,000 
West American Automobile and Fire, Los 

PCS Oe 2" Se eT pire ry aiwisierieals 250,000 
Wolverine Fire, Lansing, Mich............ 1,000,000 


PROJECTED AMERICAN STOCK FIRE 
INSURANCE COMPANIES 
NaME AND LocaTIon oF CoMPANY Capital 
American Fire Reinsurance, Davenport, Ia. $300,000 


American Standard, Milwaukee, Wis...... 500,000 
Chicago Fire and Marine, Chicago, 1: ee 1,000,000 
Des Moines Reinsurance, Des Moines, Ia.. 500,000 
Employers Fire, Boston, Mass............ 750,000 
ARPS. OME OIG Peto csi t.e sods baba. ieee. 
Greater New York Fire, New York, N. Y. 200, 000 


Great Republic Reins. Fire, Des Moines, Ta. 1,000,000 


7 sox 3 hasan Fire and oe New Orleans, 


weer ereeee res ee er eereeseeeeeeeeete see000 


“ae ahaa dle nit manera Nos rp 500,000 
Inland Fire, Salt Lake City, LC. a rr ec. 
Iroquois Fire, Chicago, Ill.....seseesseeee 750,000 
Liberty National Fire and Marine, Oklahoma 

Oe eo, <) Ee Serre ae 100,000 


Louisiana Fire and Marine, Opelousas, La. 1,000,000 
Louisville National Ins., Louisville, Ky.... 100,000 


Meridian. Charleston, W. Va...0..0s.000% 100.000 
Mount Vernon Fire, Mt. Vernon, N. Y.... 250,000 
San Francisco Fire, San Francisco, Cal..... 200,000 
State Fire and Marine, Boston, Mass...... 400,000 
Toledo Fire and Marine, Sandusky. Ohio.. 100,000 
Union Fire and Marine, New Orleans, La..  ...... 
United States Postal Fire, Cincinnati, Ohio. 100,000 
Wisconsin Fire and Marine, Madison, Wis. 200,000 


Zenith Fire, Minneapolis, Minn.......00.  sesece 
NEW MUTUAL COMPANIES 


Alliance Mutual Fire, Savannah, Ga. 
Allied American Mutual Automobile, Boston, Mass. 
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Indiana Liberty Mutual, Fi Eeeenitia. Ind. 

Lincoln Mutual Fire, Dallas, Tex. 

Merchants Mutual Ins. Assn., Pierre, S. D. 

Mutual Automobile Fire, Harleysville, Pa. 

Mutual Automobile Theft, Harleysville, Pa. 

National Druggists Mutual, Algona, Ia. 

North Star Farmers Mutual, Redwood Falls, Minn. 
Northwestern Automobile Ins. Co., Worthington, Minn. 
Peninsular Mutual Automobile, Saginaw, Mich. 
Protective Co-operative Fire Ins. Co., Alfred, N. Y. 
Racine Mutual Fire, Racine, Wis. 

South Dakota Threshermens Mut., Sioux Falls, S. D. 
Southern Mutual Fire, Birmingham, Ala. 


Suffolk and Nassau Patrons Co-operative, Port Jeffer- 


son, N. Y. 
Uneeda Mutual, Beaumont, Tex 
Wilson County Farmers Mutual ‘Field, Wilson, N. C. 
Wisconsin Mutual, M'adison, Wis. 
Wisconsin Mutual Town, Iron Ridge, 
Wisconsin Retail Dry Goods Mutual, Medison, Wis. 
Wisconsin Retailers Mutual Fire, Milwaukee, Wis. 
Woodland Farmers Town Mutual, Woodland, Wis. 
World Automobile Mutual, Anderson. Ind. 
Yellowstone County Mutual Rural, Billings, Mont. 


NEW LLOYDS RECIPROCAL AND INTER- 
INSURANCE ASSOCIATIONS 


American Automobile Underwriters, St. Louis, Mo. 


* American Lumber Underwriters. Houston, — 


Anglo-American Underwriters, Kansas City, 
Automobile Indemnity Exchange, Philadelphia, °Pa. 
Berwind Exchange, Philadelphia, Pa 

California Underwriters Agency. 


a Automobile Protective Association, Mattoon, 


TI. 
Drillers and Refiners Indem. Exch., Electro, Tex. 
Edwards Insurance Exchange, Fresno, Cal. 


Federal Automobile Insurance Association, Indianapo- 


lis, Ind. 
Federal Indemnity Exchange, Reading, Pa. 
Growers Automobile Ins, Assn., Indianapolis, Ind. 
Millers Fire Underwriters, Dallas, Tex. 
Motor Indemnity ne ny, South Bend, Ind. 
Motor Mutual Indemnity Assorfattér, ale, Kan. 
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National Automobile Ins. Assn., Indianapolis, Ind. 

National Indemnity Exchange, Philadelphia, Pa. 

National Retail Lumber Dealers Inter-Ins. 
Detroit, Mich. 

North American Ins. Undrs., Inc., Springfield, II. 

Oregon Automobile Indemnity Exchange, Salem, Ore. 

Samson Automobile Ins. Association, Freeport, Ill. 

Southesastern Hardware Fire Insurance Exchange, 
Montgomery, Ala. 

Theatres Inter-Ins. Exchange, Philadelphia, Pa. 

Tornado Inter-Ins. Exchange, Duluth, Minn. 

Union Automobile Indemnity Association, Illinois. 

Victory Indemnity Exchange, Memphis, Tenn. 


FOREIGN COMPANIES ENTERING OR TO 
ENTER THE UNITED STATES 


Alpha General, Calcutta, India; Fester, Fothergill 
& Hartung, U. S. managers, 

British General, London, England; Henry W. Brown, 
& Co., U. S. managers, 

Centro De Navieros Asegura Dores, Barcelona, 
Spain; E, Sevilla & Son, general agents, Galveston, 
Tex. 

City Equitable Fire, London, England; Middleton & 
Cater, U. S. managers. 

Consolidated Assurance Co., ‘Ltd., London; H. L. 
Rosenfeld, U. S. manager. 

Fuso Marine & Fire Ins. Co., Tokio, Japan; Car- 
penter & Baker, U. S. managers. 

Kyodo Fire, Tokio, feven; F. H. Ross, U. S. "mgr. 

Lancashire and Cheshire Ins. Corp., Ltd., Liverpool, 
England; R. Van Iderstine, U. S. manager. 

London and Provincial Marine and General, Lon- 
don, England; Frank & DuBois, U. S. managers. 

Metropolitan National Ins. Co., Havana, Cuba; 
Sumner Ballard, S. manager. 

National Benefit Assurance Co., London, England; 
Trans-Marine Und. Agency, U. S. manager. 

New India Assurance Co., Ltd., Bombay, Ind; Sum- 
ner Ballard, U. S. manager. 

World Auxiliary Ins. Corp., London, 
Marsh & McLennan, U. S. managers. 

Yokohama Fire and Marine, Yokohama, Japan; R. 
N. M. Pearce, U. S. manager. 


Assn., 


England; 





N. Y. Agents Expect Change in Com- 
missions 

The New York State Association of Local 
Agents, Inc., has issued a news letter in which 
it is stated that the executive committee of the 
association is taking up with the Eastern Union 
the matter of change in commissions. Instead 
of the present graded scale of fifteen, twenty 
and twenty-five per cent they desire a flat rate 
of twenty per cent with five per cent contingent. 

The arguments in favor of the change are 
that the business of the State is now largely 
written on that basis, that it would save enough 
in bookkeeping and correspondence to pay the 
extra return to the agents, and finally that a 
great number of agencies are on the single 
company basis in order to get the larger com- 
mission. It is expected that the change out- 
lined will be recommended by the committee. 


New Fire Marshal in Ohio 

Governor Davis of Ohio has named Henry 
A. Dykeman to be State Fire Marshal to suc- 
ceed Wm. J. Leonard. Mr. Dykeman, who is 
forty-two years old, has been a pharmacist 
for several years. He is also assistant manager 
of Keith’s theater in Cleveland. He will begin 
his duties as soon as the appointment is con- 
firmed by the sertate. 


The City Streets 

Nearly 25,000 persons injured and nearly 900 
killed by only one kind of accident—street ac- 
cidents—in one city in one year! Such was 
New York city’s startling accident record for 
1919, 

Accidents at home, travel accidents, and acci- 
dents of sports and recreations are not in- 
cluded in these figures. The complete toll of 


deaths and injuries from accidents of all kinds 
in New York city last year was several times 
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as great as the above figures for street acci- 
dents alone. 

Everyone is exposed to the street accident 
many times a day—every day in the year. 
While going home, to place of business, to the 
theaters, the exposure to accidents is continu- 
ous. But, when not exposed to the street ac- 
cident there are the multitude of accidents at 
home, accidents of sports and recreation, travel 
accidents, the thousand and one accidents, the 
probable and the improbable interwoven in 
every activity of life, so carried that they can- 
not be classified. 

The danger from one kind of an accident or 
another dogs people twenty-four hours every 
day, even when they sleep. 

The street accident record of New York is 
typical of every city. The toll is everywhere 
heavy and grows increasingly. The cost in 
earning power destroyed by death or impaired 
by injuries, in hospital expenses, doctors’ bills 
and operations is enormous. 

Ponder the table: 


KILLED AND INJURED IN New York CIty BY 
Hicuway ACccIDENTS 





KILLED INJURED 
Motor vehicles ............. 606 16,228 
Other vehicles: 2.5. ski conees 163 6,191 
Non-vehii¢ular .... 0.0.00. 33 1,962 
OER. 4 c:cGuciowrbnwegeudedes 892 24,381 


—Travelers Agents Record. 


Proposed Legislation in Texas 

Segregation of the Department of Insurance 
from that of banking in Texas is recommended 
by J. T. McMillin, the retiring Commissioner 
of Insurance and Banking. The head of each 
department, he thinks, should be paid a salary 
of $10,000 a year, in his annual report made to 
the Governor. As is generally known the in- 
surance and banking business of the State are 
transacted under one department and the Com- 
missioner receives an annual salary of $5,500 
a year. A bill carrying these recommendations 
into effect is to be introduced during the pres- 
ent session of the legislature which convened at 
Austin on January 11. Other recommenda- 
tions are made by the Commissioner affecting 
insurance. The barring of foreign languages 
in insurance policies in Texas and monthly 
meetings of Texas life insurance companies 
directors, are two of the most prominent pro- 
posals, aa 


J. R. Maltbie Promoted 

J. R. Malthie, formerly: assistant superin- 
tendent in the fire department of the New York 
office of the Automobile of Hartford, has been 
appointed superintendent, following the resig- 
nation of J. Harvey Patterson. 

Mr. Maltbie had been with the Royal as 
counterman for ten years previous to going to 
the Automobile. 





L. D. Owrey Made Assistant Secretary 

The annual meeting of the Republic Fire In- 
surance Company was held last week. L. D. 
Owrey was elected assistant secretary. He 
has been superintendent of agencies and was 
formerly a special agent. 
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MORAL HAZARD 





Apparent Cause of Great Increase 
of Fires 





WEAK WAR CONCERNS FALLING 


Situation in Many Cases Aggravated by 
Poor Housekeeping and Other 
Evidences of Carelessness 


The following is the substance of an address 
delivered recently by L. C. Williams, gen- 
eral adjuster of the Atlas Assurance Company, 
Ltd., of London, before the Examining Under- 
writers Association of New York City. 

The moral hazard of a risk as applied in 
fire insurance, is fundamentally the personal 
character of the party seeking insurance and is 
divisible under two heads: “Honesty and 
Carefulness.” 

As no one can read or know exactly what 
is in another man’s mind, and as honesty can 
only be judged by the degree of temptation to 
which a party may be subjected, it must readily 
be appreciated that this feature of underwrit- 
ing can become a most serious problem under 
adverse commercial conditions. 

The question then in our minds to-day is: 
Has moral hazard in connection with fire in- 
surance business, owing to general contraction 
and lowering prices, increased from a negligi- 
ble quantity to that of a serious risk? 

According to the statistics of the National 
Board of Fire Underwriters, there was a de- 
crease of eighty-eight per cent in the number 
of fires, and 81.4 per cent in the amount of in- 
cendiary losses during the four years from 1916 
to 1919 inclusive. During the year 1916, there 
were 7493 arson fires causing an aggregate 
loss of $8,121,816, reported to the acturial 
bureau. In 1917 there were 1942 arson fires 
reported. In 1918, the number of arson fires 
reported dropped to 973, while in 1919, the 
number of such fires dropped to 908 with 
aggregate loss of $1,504,689. 

The National board figures for 1920 are, of 
course, not yet available, but indications are 
they will show an enormous increase, both as 
to the number of incendiary fires, as well as 
in the aggregate number of reported losses. 


Numser oF Apyusters’ REPORTS 


The number of adjusters’ reports received by 
the National board from January 1 to Novem-, 
ber 30, 1920, were close to 700,000, or over 
100,000 more reported losses for the eleven 
months of 1920 than for the whole year of 
1919, and from the way in which these loss re- 
ports are coming in, it is estimated that the 
number of adjusters’ reports that will be re- 
ceived by the National board during the year 
1920 will be between 850,000 and 900,000. What 
property loss wil! be shown, it will be hard to 
say, but undoubtedly it will be enormous. 

Another startling feature is that the greater 
number of these 1920 losses have occurred dur- 
ing the latter part of the year or since the re- 
adjustment of business conditions started. In 
fact, as many as 6000 adjusters’ reports have 





been received by the actuarial bureau in a 
single day during last month. 

It is to be noted, that at the beginning of 
the war, or in the year 1916, there were 7403 
incendiary fires reported, that such fires 
dropped to 908 in the year 1919, that such fires 
have materially increased during the last six 
months and it is estimated that the number 
of such fires in 1920 will equal or exceed those 
of 1916. 

Many of these fires must be directly attri- 
butable to moral hazard, brought about by 
present day business and economic conditions 
due to contraction and the general lowering of 
prices, 

SITUATION ANALYZED 

During the prosperity of the war credit was 
easily obtainable, and manufacturing and mer- 
cantile concerns sprung up like mushrooms, 
many of them with little, if any, substance be- 
hind them, and in some instances with men at 
their heads who had little, if any, knowledge 
of the business in which they were embarking, 
many being lured into these enterprises by the 
abnormal profits then being made on account 
of “War Prosperity.” 

Now that the peak of such prosperity has 
been reached and natural re-adjustment to 
normal conditions has set in, is it not a fact 
that some of these concerns, stocked up with 
goods or merchandise purchased or contracted 
for when prices were at or near the top, 
with insufficient capital to meet their maturing 
obligations, and insufficient experience in a par- 
ticular line of business to combat the effects 
of deflation, will now find themselves face to 
face with a heavy financial loss? I am afraid 
there are many such manufacturing and mer- 
cantile concerns in that condition at the pres- 
ent time. 

These conditions undoubtedly have an im- 
portant bearing on the moral hazard of fire in- 
surance, in that stringent bankruptcy laws 
have made failures less profitable than 
formerly. The man of weak moral fiber, made 
desperate by impending misfortune, possessing 
the knowledge that he has fire insurance on 
his stock of goods or merchandise, based on 
values or inventories taken when prices were 
at their peak, is tempted to take a chance and 
sell out to the insurance companies. 

During the past four years, all kinds of goods 
and merchandise were at a premium, Any- 
thing could be sold readily and at a fat profit. 
Factories of all kinds were running day and 
night, turning out finished goods in feverish 
haste yet fires materially decreased. Then the 
physical fire hazard was carefully guarded 
against and all possible care taken to prevent 
the occurrence of a fire—it would have meant 
disaster at that time. Things seem somewhat 
different to-day. Our inspectors are finding 
that in many plants the disposition of oil 
waste cuttings and other refuse, are not looked 
after with the same care as during the past 
four years. In some instances, “No Smoking” 
signs have been taken down from the walls, 
and even where they are left up the boss or 
foreman of some factories or workrooms do 
not appear to be so strict about employees 
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smoking. That these conditions have a marked 
bearing on the increased number of fires cannot 
be overlooked, and whether due to purposeful 
bad housekeeping or just indifference, it will 
have to be acknowledged that present day con- 
ditions have brought about this change to care- 
lessness and indifference, and that it consti- 
tutes a moral hazard that is by no means the 
least important factor in the present day ab- 
normal loss ratio. 


SECTIONAL CONDITIONS 


According to reports coming from the South, 
we are advised that most of the adjusters have 
so much to do that it is almost impossible to 
arrange for a loss adjustment under two or 
three weeks, that their assignments have in- 
creased seventy-five per cent since last Sep- 
tember as compared with the same period a 
year ago, and especially is this true in respect 
to that section known as the cotton belt. Does 
not this-indicate that the cotton situation there 
constitutes a real temptation to the man of 
weak moral fiber-to have a fire? I am in- 
clined to believe that when cotton was soaring 
and in great demand, many a retail merchant 
went outside of his legitimate business as such, 
and became a speculator in cotton. Now with 
the general contraction of business and lower- 
ing prices, he finds his credit curtailed and his 
surplus capital tied up in cotton, which he 
cannot sell without a loss. Generally the cot- 
ton is in a warehouse and outside of his con- 
trol, but cotton in warehouse has not as yet 
shown any abnormal increase in loss ratio. He 
has control, however, over his store or stock of 
merchandise, his dwelling house or barn or 
automobile, all insured over current values, and 
these are the classes of risks that have been 
burning so freely of late. Does not this indi- 
cate that moral hazard: has a bearing on the 
increase in the number of these fires? 

In the East special reference might be made 
to the silk business. Manufacturers, jobbers, 
wholesalers and retailers, in this class of busi- 
ness have shown a marked increase in loss 
ratio since the bottom fell out of the silk 
market. In fact, I am informed that in Pater- 
son, N. J., alone, over twenty silk mills or 
manufacturers have burned or had fires within 
the past few months. 

Lumber all over the country seems to have 
had a marked tendency to burn since lumber 
prices started to fall the end of last July. 

Speaking generally, we find manufacturers 
of clothing, ladies’ suits and waists, furriers 
and dealers in burlaps and bagging, have all 
shown recent abnormal increases in loss ratio 
all over the country and especially in New York 
city. In fact, at the present time it would be 
hard to indicate any business affected by the 
fall of prices of commodities, that does not 
show a considerable increase in loss ratio dur- 
ing the past four or five months. 

When we come to consider that October, 
November and December are the months when 
the strain upon credit and financial resources 
is greatest, what inference can be drawn from 
this sudden increase of fires other than it must 
be due to moral hazard brought about by gen- 
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eral contraction and lowering prices. 

I would suggest that the companies first 
state the situation clearly to the local agent 
and ask for their loyal co-operation and help 
in reducing this abnormal fire waste. This the 
local agent can do by refusing to insure parties 
unknown to them without a thorough investi- 
gation or to insure those who bear a poor 
reputation in their business dealings, and lastly 
to refrain from issuing new or renewing old 
insurance except on values based upon current 
prices. 

It is not the man well established in business, 
who has long enjoyed good credit and bears a 
good business and moral reputation in the com- 
munity that the companies are afraid of insur- 
ing even though momentarily he may be hard 
pressed financially, but rather the man without 
substance or of poor moral fiber who, seeing 
his property slipping away, may be unable to 
resist the temptation of taking a chance of re- 
couping himself with a dishonest fire. 

The final analysis and responsibility for the 
passing of business, however, is up to you tn- 
derwriters and I do not believe that there is 
any one of you but who fully realizes that con- 
ditions now existing, brought about by general 
contraction of business and lowering of prices 
has turned an otherwise minimum hazard into 
a most serious, risk and which hazard, unless 
closely watched, will reduce what might other- 
wise have been a prosperous business into an 
unprofitable one. 

The moral hazard of carelessness and in- 
difference is invariably expressed in bad house- 
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keeping conditions and can in some measure 
be met and guarded against by prompt inspec- 
tion and in instances where any doubt might 
exist in the mind of the inspector by subsequent 
periodical inspections of such risk. 


CAREFUL SCRUTINY OF Reports NECESSARY 


The other phase of moral hazard, however, 
is a more difficult problem to solve. I am in- 
clined to think that, owing to the prosperity 
of the war, companies generally have been tak- 
ing too much for granted. Things are different 
now, however, and they cannot afford to take 
the chances that they have been taking. From 
now on keen judgment will have to be used in 
reviewing information received about a risk. 
Trade and mercantile reports will have to be 
most carefully scrutinized—especially as re- 
gards a man’s capital and surplus and how the 
amount of such surplus is arrived at, as it is 
necessary to determine whether or no an 
assured cay meet his current obligations with- 
out having to further realize on his merchan- 
dize or plant, as there is no question but what 
banks are seriously curtailing credits. Finan- 
cial statements made up on 1919 inventories Or 
even inventories of six months ago must be 
considerably discounted in order to be of 
value to the underwriters—this on account of 
the continual lowering of prices. I believe that 
it would be well to compare trade reports of 
recent date with those made six months or so 
ago as it would give an indication of how a 
stock is being turned over and what values a 
merchant may be using in his financial state- 
ment. 

While it is true that in some lines reductions 
have already been made, the general level of 
retail prices is probably not more than ten per 
cent lower than it was last spring, and yet during 
this same period it is estimated that the aver- 
age of wholesale commodity prices has dropped 
about thirty per cent. Trade reports indicate 
the actual volume of retail stocks held is be- 
tween twenty per cent and thirty per cent larger 
than at the beginning of last year. This means 
that big retail price reductions must be ex- 
pected. From a sound business standpoint the 
retailer has got to liquidate his old goods in 
order to buy new goods at the lower prices. It 
is this liquidation of old goods that the under- 
writers must constantly bear in mind and 
watch out for so that the insurance company 
does not hold the bag. Manufacturers are 
necessarily affected by these conditions as they 
cannot get new orders in any quantity until the 
old high priced goods are worked off. Raw 
materials generally, and especially cotton, wool, 
silk, leather and rubber, have already been 
much reduced. 

It is inevitable that sooner or later the cost 
of labor, transportation and fuel, all of which 
are large factors in manufacturing costs— 
must drop, which means that wholesale prices 
have not yet found their bottom. 


Hazarps Out oF THE ORDINARY 


There has been quite a demand lately for 
insurance on a value basis in all manner of 
forms. Outside the question of the legality of 
Writing such policies, the general lowering of 
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prices of most commodities should be suf- 
ficient warning, it seems to me, to the prudent 
underwriter to look askance upon such offer- 
ings. 

In my opinion such insurance, under present 
conditions, is against public policy. It is 
simply the shifting of the burden of falling 
prices from the merchants, manufacturers or 
the banks who have loaned money on high 
priced inventories to the insurance companies 
and is. something apart from and distinctly 
foreign to the ordinary fire insurance con- 
tracts which are based on indemnity only. 

There is another class that I will just briefly 
refer to, and that is use and occupancy. In 
the past this class has shown quite a profit to 
the underwriters, but from now on under- 
writers will have to be far more discriminat- 
ing in their acceptances if they want to con- 
tinue to keep it a profitable class. Conditions 
generally have been shown to be far from 
favorable for manufacturers and it will be a 
long time before transportation and labor con- 
ditions are normal, and there is no question 
in my mind but what in many cases concerns 
would find it far more profitable to cease 
operations than to stagger along under the 
heavy load they are now carrying. 

It is axiomatic that depression must follow 
abnormal activity. The war brought abnormal 
activity and we are now in the midst of re- 
adjustment to normal conditions. It is my be- 
lief, that by far the larger majority of busi- 
ness men are incapable of having a dishonest 
fire, and also that it is the duty of the insur- 
ance companies to protect the business man by 
fire insurance during this crisis. 

There -will be a number of business men, 
however, who will be unable to stand the test 
to which they will be subjected, and while the 
man of good reputation and business integrity 
must be sustained, I maintain the companies 
are under no obligations to carry the irresponsi- 
bles, or men of weak moral fiber, which latter 
class, in my opinion, has been responsible in a 
great measure for the recent abnormal increase 
in loss ratio. 


Back Dividends for Eighty-five Years 

Henry Mann, manager of the Commercial 
Union, in his presidential address before the 
London Insurance Institute, in which address 
he dealt with the development of insurance or- 
ganizations from partnerships, charters, etc., 
told, among many other interesting things, this 
story: 

The business of the West of England was 
acquired by the Commercial Union in 1894, and 
an interesting point was brought to light. 
The purchase considered was Commercial 
Union debenture stock for West of England 
shares. Most careful steps were taken by the 
West of England to trace all their share- 
holders; and in one case the descendants of an 
original shareholder (who had never drawn 
any dividends) put in a claim. Modern articles 
of association provide that if dividends are un- 
claimed for a stated period of years they lapse 
to the company, but the West of England was 
a partnership, and the Commercial Union were 
advised that if “A” omitted to draw his divi- 
dends, “B” and “C” had no right to them, and 
the Commercial Union had to pay the back 
dividends for over eighty-five years. 
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CANADIAN FIRE REPORT 





British Columbia Belatedly Presents 
1919 Statistics 





OF 118 COMPANIES 46 ARE AMERICAN 





Enormous Losses Due to “Simply Criminal” 
Conditions—Laws Not Enforced 


The report of the Superintendent of Insur- 
ance of British Columbia for the year ended 
December 31, 1919, just recently issued, closes 
with the following explanation: 

“I owe an apology for the delay in submit- 
ting this report, but owing to my absence on 
leave and the office being very fully occupied, 
it has net been possible to produce it earlier.” 


From this report it is gleaned that 118 com- 
panies, at the end of 1919, held licenses for the 
business of fire insurance, being an increase of 
nine over the previous year, but four of them 
were restricted to the insurance of automobiles. 
The United States led with forty-six com- 
panies, followed by Great Britain thirty-three, 
Dominion of Canada twenty-five, Provinces of 
Canada five, France four, Hongkong four, 
Australia one. : 

The Rhode Island Insurance Company with- 
drew from the Province. 

Attention is directed to the enormous losses. 
“More carefulness, closer inspection and better 
equipment, kept constantly in order to reduce 
these losses” is urged by the Superintendent in 
forceful language. Stress is laid upon the fact 
that while a number of the provincial cities 
have good fire-prevention by-laws, in no case 
are they properly enforced by the authorities. 
“The recommendation of fire chiefs and build- 
ing inspectors are ignored,” with the result that 
high rates of insurance prevail. Speaking of 
good housekeeping, etc., as a means of fire- 
prevention, the report says, “The conditions in 
this regard are simply criminal. Business 
blocks, apartment houses and industrial plants 
were found with basements and backrooms 
filled with inflammable trash of all kinds, wait- 
ing for a spark to ignite it. 

The report goes on to state that in plants 
(industrial) representing a capital of hundreds 
of thousands of dollars “we find rotten hose 
on the standpipes, standpipes blocked with 
lumber or debris, fire extinguishers empty,” 
etc. The refuse burner of the sawmills is an- 
other source. Another serious hazard is the 
public garage. “We have old and unsuitable 
buildings, with oil-soaked floors, open stair- 
ways and elevator shafts in the midst of a 
range of wooden buildings,” etc. In the smaller 
towns the storage of gasoline, etc., is not prop- 
erly controlled. In many towns the water sys- 
tem is inadequate. 

All that part of the report referring to fire 
is a forceful reflection upon the fire insurance 

companies, pointing, as it strongly does, that 
they should effectively co-operate to wipe out 
existing criminal negligence, and thus reduce 
the high premiums by increasing their profits 
as the result of close and reliable inspection. 
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FEDERAL SURETY COMPANY 


DAVENPORT, IOWA 


Licensed by United States Government, November 20, 1920 
Condensed Statement—December 31, 1920 


ASSETS 











SE a eee A ee LTS ree See See EN nt he $218,818.35 
NN TOL SLO OL TE TELL: OT ne LA a a gM ae 201,350.00 
Pe enn armas Pete Toems. .... 5 le foc sco son oo Ds os Senn soe tac wwn PEEAS 214,200.00 
Pees tn cee OF collection... ... os. 655s 4 os cd ees uve cweeekasc cba eae 17,703.72 
I sd cog ya ie dad. Me HW EH oe an eee 6,463 .06 
eens cumeteotion Notes... . ......6. fs6 6s been code ca st ot awa Sehws 437,099 . 70 
rg ooo. aot a ret harealaae nO Exe pis ina te ee Lae $1,095,634 .83 
Less Assets Not Admitted :— 
‘eeeaern omuerrention Notes... 2... .. co cc ee en eee tb ees $437,099 . 70 
Premiums prior to October Ist.................. Pe TEL states eae eae 326.73 $437,426.43 
Net Admitted Assets........ ihe PL ip erate Bae ee oe Wasi +e $658,208.40 
LIABILITIES 
Stockholders partial payment A UES IE sk oows 8 Se on se dei eade $12,625.15 
Due other companies for rr ee eee a Se ee 765.74 
RESERVES 
For Logees......... Bid aqui ord an ip eto eek arene ah so cache carn ee eee $2,218.72 
no i Sk ahi aes aaa a nil teal arena ad 16,058 . 67 
ECCT LEP STN E EEE IE LR ee SEE 3,098.15 
hi gg Gs Aces PNG eee RE AR Merwe a ar as 1,026.25 
on hw db Wd ES ale Seas bao we 136.75 22,538.54 
nn AMES UNEEY MRUCTOIIOTE (occ sn oe nn oe odes deta wees 750,000.00. 
Renee See IR OL OID. 5. . So os os nos wes hott e eee eg eeweteas 231,175.00 
I OUR A oy bc ew we onde eee ee eon eka es 518,825.00 
ore 1G aie bean ha ees ede Lae whe eae dei ee ee 103,453.97 
$658,208.40 


NET ADMITTED ASSETS 


An AGENCY Company properly equipped to 


1920 render unparalleled SERVICE to Agents in the Mis- 
eee pt os hn): $488,912.11‘ Sissippi Valley territory, writing 
I ye epg Ree ve ae Be 636,398 .53 ACCIDENT and HEALTH, WORKMEN'S 3 
COMPENSATION, AUTOMOBILE, TEAMS, # 
EI ee ee Sea ee N ire. aeneCrs 658,208 .40 ELEVATOR and’ GENERAL LIABILITY. 
AUTOMOBILE and TEAMS PROPERTY 
i DAMAGE, BURGLARY, THEFT and LAR- 
SURPLUS TO POLICYHOLDERS CENY and PLATE GLASS INSURANCE, 
1920 FIDELITY and SURETY BONDS. 
CN lent eh x hwnd cae $403,905.05 : , 
9.75 Valuable Local and General agency territory open. 
I ss ie Sig Gott none s vic Gag a Ww ne 612,672.7 Correspondence with active producing agents is 
I ee cS Go ek a, oie 622,278 .97 solicited. 


W. L. TAYLOR, 
Vice-President and General Manager 


OAKLEY H. BEYER, 
Superintendent of Agents. 
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NON=CANCELLABLE 
POLICIES 


Bureau Committee Holds Discussion 








RATING COMMITTEE APPOINTED 





Experience of Manchester Unity, Tables 
A, H and J, to Be Used as Basis 


The study of non-cancellable accident and 
health insurance policies which is being con- 
ducted by the Bureau of Personal Accident and 
Health Underwriters has arrived at a point 
where it has been deemed advisable to prepare 
a schedule of minimum net rates For this 
purpose a sub-committee has been appointed 
and, after some discussion, a further division 
was made, so that the actual task of evolving 
the rates falls upon Merwyn Davis of the 
Equitable Life Assurance Society of America 
and E. E. Carmack of the A2tna Life Insurance 
Company. 

Owing to the fact that any concerted action 
by the companies in regard to a non-cancellable 
policy is likely to be used as a basis for legal- 
izing this class of insurance, the bureau will 
probably proceed more slowly and carefully. 
Discussion developed as to what experience 
should be used as a basis for rating. The ex- 
periences of the British Friendly Society-and 
that of the Manchester Unity are both available 
and both of them found favor among the actu- 
aries. It was finally decided to use tables A, 
H and J of the Manchester Unity Experience 
as recommended by Mr. Davis. The reserves 
needed and the method of arriving at adequate 
figures were also discussed. It was noted that 
on account of the careful selection practised, 
the rate of sickness during the first years of 
the business would be very low and that it 
would be many years before the ultimate rate 
on the American experience could be deter- 
mined. 

Letters were read from several English com- 
panies containing recommendations with re- 
gard to making rates and valuations. 

A poll of the companies represented at the 
meeting showed that seven of them are now 
issuing non-cancellable policies. They are the 
7Etna, Connecticut General, Continental, Equi- 
table, Massachusetts Accident, Pacific Mutual 
and Travelers. 





State Factory Mutual, Indianapolis 

The State Factory Mutual Insurance Com- 
pany of Indianapolis began business Septem- 
ber I, 1920, writing workmen’s compensation 
and public liability insurance in Indiana only. 
Thaddeus R. Baker is president, William J. 
Shafer is vice-president, Carl N. Bloom is 
secretary and insurance manager, and Charles 
A. Greathouse is treasurer. 





State Supervision for Companies Writing 
Workmen’s Compensation 

The Industrial Commission of Utah recom- 

mends that it be the duty of the State Com- 

missioner of Insurance to pass on the financial 

ability and other things concerning the com-_ 

panies ‘writing workmen’s compensation, as 
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this official has always done in the case of life 
and fire companies. The Commission has also 
asked for greater discretion than it now has 
in regard to regulation of the amount ana 
duration of payment in cases of partial de- 
pendency of a fatally injured workman. It 
recommends that a widow, the sole surviving 
dependent, who remarries, may receive in a 
lump sum one-third of the amount that would 
have been due her had she remained a widow 
for the full six years following death of the 
husband. 

Efforts are being made by a prominent mem- 
ber of the legal fraternity to get a lawyer on 
the Commission. One of the present Commis- 
sioners, at least, is much opposed to this, con- 
tending that where a specialist is a member of 
a board of this kind he usually tries to domi- 
nate it. ae 
Ocean Accident Makes Advances 

The Ocean Accident and Guarantee Corpora- 
tion of London, England, reports an advance 
of about twenty-eight per cent in premiums 
written. This means that the company has in- 
creased its writings by considerably more than 
$3,000,000. Of this increase some seventy-five 
per cent is in lines other than compensation. 

The Columbia Casualty Company, running 
mate of the Ocean, wrote $492,000 of business 
in seven months, Of this, seventy-one per cent 
was miscellaneous and twenty-nine per cent 
compensation. The company has been admitted 
to twenty-eight States and has organized in 
seventeen of them. Organization in the re- 
maining States is proceeding rapidly. 

William B. Mann, agency director of the two 
companies, says that there has never been such 
a prosperous year in the history of the Ocean 
in this country. The company has developed in 
every way and has far exceeded its expectation 
for the year. 


Compensation for Occupational Disease 
Recommended 

Commenting upon the workmen’s compensa- 
tion law Governor Davis of Ohio in his recent 
inaugural address said: 

A great step forward was taken by the last 
general assembly in making compulsory the 
operation of the workmen’s compensation act. 
The protection of the workmen’s interests af- 
forded by this law must be still further ex- 
tended to supply a need, the fulfillment of 
which is urgent. A person who is rendered 
unfit for work by a disease growing directly 
out of the occupation in which he is engaged 
is as much entitled to compensation as is the 
man who is injured at his work. 


Federation Organized in Maine 

The Insurance Federation of Maine was or- 
ganized at a meeting in Waterville last week. 
The attendance was large, about seventy-five 
insurance men being present. The following 
officers were elected: 

W. R. Campbell, of Portland, president; 
Phillip P. Jones, of Portland, treasurer ; HG 
Reed, of Richmond, secretary. Those put on 
the executive committee were: R. M. Gilmore, 
of Waterville; G. M. Barney, of Portland; L. 
Cony Weston, of Augusta: Henry Holland, of 
Portland: Hon. Leon F. Higgins, of Bangor; 
J. Edward Drake, of Bath; R. L. Harvey, of 
Auburn. 
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CASUALTY RATE MANUALS OUT 
Agents Should Have Them In Hand Now 


The 1921 automobile liability, collision and 
property damage rates were sent out last week 
by the National Workmen’s Compensation Ser- 


vice Bureau. They should be in the hands of 
the agents by this time. 

The manuals are not changed materially. 
They take effect as of Jan. 1,-1921. Some in- 
crease was made on public liability for pleas- 
ure cars in New York and Boston and in 
other large cities. In country districts there 
was a material reduction. Lesser increases 
and reductions are effective on commercial 
cars. 

Some other slight changes in symbols and in 
territorial divisions were made. Several new 
rules are made with regard to livery cars and 
also with regard to manufacturing risks. 


Company Unsuccessuflly Sued 

The Ocean Accident and Guarantee Com- 
pany, defendant in a $1515 claim on a burglary 
insurance policy, applied for upon an applica- 
tion through the subagency of H. W. Watson 
was victorious in the contest. The suit was 
entered in Vancouver, B. C., by Edwin A. 
James of Shaughnessy Heights, who sought 
to recover from the defendant the amount 
named to cover the value of certain liquors that 
were stolen from his residence during his ab- 
sence, the loss of which, he understood was 
covered by an insurance that he had tried to 
effect, and supposed was in force, a few days 
previously to the robbery, through the agency 
of Mr. Watson. 

The decision was couched in the following 
forceful phraseology : 

This is an unfortunate case in the sense that 
one of two innocent persons must suffer un- 
deserved loss, It is clear that the plaintiff in- 
tended to insure against loss by burglary his 
stock of liquors and that he believed and was 
justified in believing that he had effectively 
done so. 

The defendant company had on the other 
hand long prior to that adopted a policy not to 
accept liquor risks on excess of fifty dollars 
($50) and had so notified its Vancouver agent. 

Parties must take the consequences of deal- 
ing with a person who is not authorized to bind 
the company in which they are insured. 


Commercial Travelers Has Good Year 

The annual meeting of the Commercial 
Travelers’ Mutual Accident Association was 
held in its headquarters at Utica last week. 
President Henry D. Pixley reported the year 
just closed to have been unusually fivorable. 

The organization enrolled a total of 29,380 
members during the year, paid death claims 
amounting to $370,675, and permanent disability 
claims of $527,621. A balance of $1,182,980 was 
on hand at the end of the fiscal year and is 
retained as a reserve fund. 

Mr. Pixley was re-elected president of the 
association. H. E. Trevett was also retained 
as secretary-treasurer. 





—The first insurance company to receive a 1981 
license to do business in Texas was the Southern 
Mutual Accident Insurance Company of Austin, pro- 
moted by capitalists of that city. 
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CHAMBER OF COMMERCE 
WORK IN INSURANCE 





Manager of Department of National 
Body Outlines Functions 


AMERICAN POLICY FORMULATED 








Direct Service to Individual Companies 
and Underwriters a Part of the Plan 


By M. B. Trezevant, 
Mafiager, Insurance Department, United States 
Chamber of Commerce 

Though authorized in April, 1919, and a 
manager appointed February 16, 1920, the In- 
surance Department of the United States 
Chamber of Commerce may not be said to have 
begun formal functioning until November 9, 
1920, when the department committee met for 
the first time in Washington and took up con- 
sideration of questions there presented. Prior 
to this the time of the manager was taken up 
wholly in investigation and study with a view 
to gaining an understanding of the larger 
problems that might legitimately come within 
the scope of the department’s activities and 
these may be crystallized into two major di- 
visions. 

(1) Consideration and action upon national 
and international policies affecting insurance. 

(2) Direct service to members of the insur- 
ance constituency in matters affecting the de- 
velopment of their business. 

Two examples will serve to illustrate this 
classification. Under the head of number one— 


“national and international policies affecting © 


insurance’—comes the subject of the develop- 
ment of a national policy with respect to marine 
underwriting. The National Chamber is on 
record. by referendum vote of its members as 
favoring such a policy and we have now come 
to the question of the details—how to accom- 
plish the object sought. 


“ As To Forercn CoMPETITION 


It is stated that the organization of the 
American Marine Insurance Syndicate has 
overcome half of the disadvantage experienced 
by American companies in competing with 
foreign non-admitted companies. The other 
half lies largely in the laws of the various 
States which do not differentiate as to taxa- 
tion and legal permissions between marine un- 
derwriting, and international business, and 
other insurance of a strictly local or domestic 
character. 

In order to put American companies on a 
competitive basis, certain of these laws must 
be amended and the United States Shipping 
Board and House Committee on Merchant 
Marine and Fisheries have made remarkable 
headway in creating a more favorable situation 
for the reception of the other proposals. It is 
here that the United States Chamber of Com- 
merce can be of greatest use in co-operating 
with these two official instruments of the Gov- 
ernment in informing the business public of the 
need for such changes in State laws. The 
United States Chamber of Commerce is a fed- 
eration of local Chambers of Commerce 
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throughout the country and of State and Na- 
tional business organizations, and it is by lay- 
ing the facts before-these constituent members 
that the National Chamber can be helpful in 
assisting them'to arrive at an intelligent under- 
standing of the situation and the important in- 
fluence marine insurance has, not only upon the 
development of American foreign commerce, 
but, through such development, upon the pros- 
perity of the country as a whole, including the 
local community. 

Coming to function number two—‘‘direct 
service to the insurance constituency’—a recent 
example may be cited in Special Bulletin No. 1, 
relating to fire insurance conditions in foreign 
countries. The Bureau of Foreign and Do- 
mestic Commerce of the United States Depart- 
ment of Commerce sent, in September, 1920, 
a questionnaire to American consuls in West 
Indian, Central and South American countries, 
requiring information as to the fire insurance 
situation in those countries, 


Reports Mave ACCESSIBLE 


The reports began to come in and contained, 
in most instances, interesting information and 
the United States Chamber of Commerce, hav- 
ing access to these reports, saw their possible 
value to insurance companies and inquired if 
these reports were to be printed and distributed. 
This inquiry developed the remarkable fact 
that, though these reports were obtained for 
the information of American business, there 
was no way of getting this information to the 
public for the simple reason that the Bureau of 
Foreign and Domestic Commerce had no funds 
to edit, print and distribute it. Realizing that 
this was a situation in which the United States 
chamber might be of practical help, both the 
bureau and the companies interested, the Insur- 
ance Department offered to undertake the pub- 
lication and distribution of the reports, if there 
were no objection on the part of the bureau. 
Not only was no objection raised, but on the 
contrary, the bureau accepted the offer and an 
arrangement has now been made for further 
service of this kind and the second special 
bulletin will be distributed in January, for such 
use the information may be to the companies 
and organizations interested. 

By these two practical examples it may be 
seen how the United States Chamber of Com- 
merce, through the Insurance Department, may 
function for the development of American in- 
surance. And these are only two examples. As 
the department develops its understanding of 
the needs of the various elements of American 
insurance, its opportunities for service will ex- 
pend. Undertaking an entirely new field of 
service, progress is not going to be rapid. For 
too many years insurance stood apart from 
other business—each misunderstood and still 
misunderstands the other. Instead of speaking 
of the relations of “insurance and business”— 
thus drawing a wholly gratuitous distinction— 
it is the purpose of the Insurance Department 
to make habitual and natural the term “insur- 
ance and other business,” thus giving insur- 
ance its natural and rightful inclusion in the 
business structure of the nation. A beginning 
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was made when the Insurance Department 
Commitee was appointed and which is, in the 
parlance of the National chamber, a “bal- 
anced” committee, composed of the various 
components .of insurance—fire, marine, life, 
casualty and surety, the agents, and then other 
business men representing industrial and mer- 
cantile life—the buyers of insurance. 


“BALANCED” CoMMITTEE USEFUL 


The theory of the “balanced” committee is 
that it brings into all questions for considera- 
tion the point of view of the insurance-buying 
or public side. Naturally most of the questions 
originate from insurance sources. But once 
agreed upon by the whole committee, it is no 
longer a partisan insurance question but a re- 
sponsibility assumed jointly by insurance and 
the public and therefore entirely devoid of 
selfish or narrow purpose. 

It is easily conceivable that if this were not 
true, and recommendations of the Insurance 
Department were wholly from the insurance 
side, the interests of insurance itself would suf- 
fer a serious disadvantage and, no matter how 
right and legitimate, the proposal would lay it- 
self open to criticism and prejudice. 

The experience of insurance companies with 
State Legislature is illuminative in this respect. 
Many sound and necessary measures have been 
defeated and much unsound and discriminatory 
legislation has been enacted because insurance 
interests alone undertook to promote or defeat 
such legislation. They were handicapped from 
the start by appearing unsupported by other 
interests equally affected. 

In the “balanced” national committee, the 
United States Chamber of Commerce has pro- 
vided an example that should be useful in local 
affairs and at the same time aid in bringing 
about that friendly relation and real under- 
standing between insurance and other busi- 
ness which is so largely a part of the purpose 
of the Insurance Department of the United 
States Chamber of Commerce. 


Insurance Committees in Albany 

The membership of the New York Senate 
and Assembly committees on insurance, as an- 
nounced last week, follows: 

Senate—Senators Towner of Putnam, 
Gibbs of Erie, Karle of Queens, Fearon of 
Onondaga, Ames of Chautauqua, Wiswall of 
Albany, Duggan of New York, Sedell of The 
Bronx, Downing of New York, McCue of New 
York, Towney of Kings. 

Assembly—Gardner of Dutchess, Crowley of 
Monroe, Caulfield of Kings, Morrisey of Rens- 
selaer, MacFarland of Warren, Sellbach of 
Erie, Doherty of Kings, Franchot of Niagara, 
Gaffers of Albany, Trahan of Westchester, 
Raher of New York, MacDonald of The 
3ronx, Cosgrove of Richmond. 


Low Rate for Dallas Tex. 

The Texas Fire Insurance Commission has 
issted an order reducing the insurance key 
rate of the city of Dallas from sixteen cents to 
twelve cents. This reduction, according to 
insurance men, will mean an annual saving of 
$50,000 to the assured. It does not apply to 
policies issued prior to January 1, 1921. 








January 20, 1921 Lhe SreCi Arun 


FIRE AND CASUALTY SECTION 










































































AEE Rane Pr oh 
a See ae 


ike’ 


nih 
Hye 


4 
8 


pe} 


TULILDLL) LT yn 
neon 


Fy 
53 





_— 


Gel BOLO 





Ce 


Uy EEE A 
—— Wisrasaaivee oe 
———_ Lap ART a 


Sis Bi, i 
Sina: WY 





INSURANCE COMMISSIONER HENRY ON GUARD 
23 





FOREIGN DATA 


Chamber of Commerce of the United 
States Issues Bulletin on Insur- 
ance 


CONDITIONS IN OTHER COUNTRIES 











Document Deals With Matters Relating to 
Insurance in Mexico, West Indies 
and Central and South Ameri- 
can Countries 


M. B. Trezevant, manager of the insurance 
department of the Chamber of Commerce of 
the United States, has issued a special bulletin 
relating to insurance in foreign countries. This 
deals with certain conditions relating to insur- 
ance matters in the West Indies and Central 
and South American countries, including Mex- 
ico, Panama, Dominican Republic, Colombia 
and Equador. 

MExIco 

It is stated that at Saltillo 85 per cent of the 
merchants carry fire insurance, practically all 
of such business being now written by British 
fire insurance companies, although formerly 
German concerns handled some of it. 

At Torreon insurance is easily obtained at 
reasonable rates on all mercantile establish- 
ments owing to their practically fireproof con- 
struction, and it is estimated that over 99 per 
cent of all responsible mercantile stocks are 
insured for full value. The loss governing the 
payment of insurance makes it obligatory for 
insurance companies to pay the full amount of 
insurance for which they have collected pre- 
miums, even though the stock was not worth 
that amount. For example, if.amerchant with 
a $5000 stock gets insurance for $10,000 and 
pays the premium on that amount, he can force 
the company to pay him $10,000 in case of a 
total loss. Practically all the insurance on 
mercantile stocks as well as on buildings is 
written by European companies, the greater 
part of which are English. No American com- 
panies are reported as yet as operating in Tor- 
reon, 

PANAMA 

There are three agents who write fire insur- 
ance in Colon, Panama, and it is stated that 
from 85 per cent to 90 per cent of the build- 
ings used for mercantile purposes are insured 
for about two-thirds their value, and that 75 
per cent of the merchants of Colon insure their 
goods for practically two-thirds of their value. 
Dependent upon location, the rate of insur- 
ance on concrete buildings is from 2 per cent 
to 5 per cent, and on wooden buildings from 3 
per cent to 8 per cent. The population of 
Colon is 30,c00, and over 80 per cent of goods 
imported into Panama are received from the 
United States, having amounted in 1919 to 
$11,416,880. 

DoMINICAN REPUBLIC 


Until recently few merchants in Puerto 
Plata, Dominican Republic, carried fire insur- 
ance, but during 1920 there was a decided in- 
crease in the amount of insurance carried, this 
being due in part to the fact that the banks 
have insisted upon merchants taking fire insur- 
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ance before granting them credits, and also to 
the fact that the merchants have carried un- 
usually large stocks of goods. However, few 
carry more than 25 per cent to 50 per cent of 
the value of their stocks, and many still have 
no insurance. The fire risk is relatively small, 
as fires are not necessary for heating purposes 
and concrete buildings are numerous. 

Probably 25 per cent of the total value of 
buildings and stocks of local merchants is in- 
sured. There have been very few serious fires 
for many years. Merchants are reported to 
be rather overstocked at present, consumers 
buying very little, while the merchants have 
large stocks of high-priced goods and owe 
much money thereon. 


CoLOMBIA 


It is reported from Cartagena, Colombia, 
that practically no fire insurance was carried 
by the merchants of that city. The buildings 
are of heavy masonry construction, very ‘little 
wood being used in their erection. One resi- 
dent who has an agency for insurance compa- 
nies states that he recalls but two fires in his 
lifetime, and he is now seventy-three years old. 
He never writes any fire insurance. There is 
no fire fighting apparatus, and no fire depart- 
ment, and the amount of fire insurance carried 
by a merchant in Cartagena does not affect his 
credit rating. 

At Santa Marta, Colombia, and two other 
cities in that district it is learned that no fire 
insurance is carried in either Cienaga or Rio 
Hacha, and but eight properties in Santa 
Marta are insured, namely, a restaurant, a dry 
goods establishment, four grocery stores, a 
stationery and-book store, with printing estab- 
lishment annexed, and a railroad company on 
cargo in transit and rolling stock. It appears 
that only about 7 per cent of the merchants in 
the district carry fire insurance on either build- 
ings or goods or both. No fires of importance 
have occurred for many years, and the field 
has not beeri canvassed for fire insurance. 


ECUADOR 


The American Consul General at Guayaquil, 
Ecuador, reports, under date of November 27, 
1920, as follows: 


It should be understood that no statistics of 
fire insurance are published in Ecuador, and 
none gathered by anyone, hence material for a 
report on the subject must be obtained from 
those directly interested. 

As a rule the cities are divided by insurance 
companies into districts according to the risk to 
be assumed in which the business is limited to 
a stated sum. The liability of the property in- 
sured is one-fourth. 

The commissions usually are Io per cent, with 
a yearly profit commission of 5 per cent. 


The powers of attorney given to agents in-- 


clude writing policies; recovery of salvage; 
court proceedings; arbitrations with necessary 
bond; to sue and be sued. 

The rates of insurance are: 

Fire-proof buildings 154 and 1% per cent de- 
pending upon the structure. 

Adobe or cane buildings, roof of clay, roof 
tile or iron, 3% per cent. 

Iron buildings, or those constructed of non- 
resinous lumber, roof of tile or iron, 5% per 
cent, 

All other buildings 7 to 7% per cent. 

Except fire-proof buildings of more than the 
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ground story, and exceeding six meters in 
height, one per cent additional for each story 
after that on the ground. Customhouse stores 
(floating), 614 per cent. An extra charge of 
five per cent on all premiums to cover local 
taxation. 

The National Company in all cases charge 
one per cent less. 

Private residences are usually insured only 
when mortgaged, and some merchants carry 
small insurance on their stocks; but, owing to 
the high rates charged for insuring, very few 
carry adequate protection. 

The risk of loss assumed by insurance com- 
panies cannot be great, as the total loss by fire 
during the last ten years is less than $50,000, 
while the approximate sum paid in premiums 
during the year 1919 was 476,000 sticres 
($231,743). 

Below is a list of the fire insurance com- 
panies operating in Ecuador: 

American—Fidelity Phoenix Insurance Com- 
pany; Globe and Rutgers Fire Insurance Com- 
pany; North American Insurance Company. 


Ecuadorian — Compania Guayaquil de 
Seguros, 
Panama — Compania Internacional de 


Seguros. 

United Kingdom—Atlas Assurance Com- 
pany ; Commercial Union Assurance Company ; 
Guardian Assurance Company; Liverpool and 
London and Globe Insurance Company; Lon- 
don and Lancashire Fire Insurance Company ; 
Northern Assurance Company; Phoenix As- 
surance Company; Royal Insurance Company ; 
Union Assurance Society; Yorkshire Insur- 
ance Company. 


—The Inter-Insurance Exchange has been organized 
and incorporated at Milwaukee, Wis., and has de- 
posited $60,000 with the State in approved securities. 
It will write automobile insurance at twenty per cent 
under Conference rates. 








“All kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
CHAS. W. DISBROW, President 
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AETNA ACTIVITIES 


Affiliated Companies Report Premium 
Income of About $80,000,000, 
for 1920 


SPECIAL SERVICES ORGANIZED 








New Lines Added Within a Year Include 
Aircraft, Check Forgery and Engine 
Breakage 

Total premium income less reinsurance, of 
about $80,000,000 is reported for 1920 by the 
7Etna Life and affiliated companies. President 





Rest Room FoR FEMININE EMPLOYEES 


Morgan B. Bulkeley and associate officers have 
expressed particular gratification in the con- 
tribution made to this result by the New York 
branch office under the supervision of John S. 
Turn. 

The New York branch office of the A®tna 
Life and affiliated companies opened at 257 
Broadway in 1902 one small room; later moved 
into three rooms at 46 Cedar street; in 1910 to 
present location, 100 William street, occupying 
about gooo square feet of floor space; now 
occupies 49,832 square feet and has leasing ar- 
rangements for five consecutive floors and 
ground floor selling space for convenience of 
brokers ; employs a staff of over 700 employees ; 
transacted in 1920 business amounting to over 
$8,600,000 net gross written casualty premiums 
(exclusive of ocean marine), a gain over 1919 
of about $2,600,000, 


SPECIAL SERVICE EQUIPMENT 


Following are some of the recent service in- 
stallations: 
Automatic intercommunicating telephone sys- 





7EtNa’s Private EXCHANGE BoarpD 
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tem, relieving switchboard of 1300 calls per 
day, effecting that much better service for 
brokers and others calling from outside. 

Private exchange with six position switch- 
board carrying forty trunk lines, 222 extensions 
and twenty-six tie lines. 

Telephone operating force of six regular, 
two relief, one supervising and one chief oper- 
ator, two girls resting at all times. 

Special forty-drop switchboard maintained in 
automobile department for added service (oper- 
ates through main switchboard). 

Private -wire to ‘Hartford facilitating 
handling of bond and foreign risk fire busi- 
ness. A®tna’s private exchange makes average 
of 5000 connections per day. 

Pneumatic tube system, terminal in file room, 
stations on each floor for handling files. Two- 
thirds of time saved for brokers and company 
when broker calls about matter where file 
must be obtained because of speedy delivery 
by tube of any file required as compared with 
messenger service. An average of 250 files 
sent out hourly by file department, which also 
handles daily average of 2100 pieces for filing. 

Hospital and dressing room for compensa- 
tion cases, modern, sanitary improvements, 
white tile walls and floors, operating table, 
surgical equipment and otherwise fully 
equipped. Under supervision of Dr. H. M. 








First A1ip Room For A{TNA EMPLOYEES 


Archer and staff of assistants; clients 10 A. M. 
to 1 P. M., 2 P. M. to 5 P. M., Saturdays 10 
A. M. to 1 P. M. with doctor and nurse in 
charge of each This plan brings to company 
and its clients benefit of services of surgeons 
engaged in active practice and advantage is 
taken of progress made during war in modern 
treatment of wounds and paraffin treatment of 
burns, applied by electric pump. Twelve thou- 
sand compensation cases treated here in 1920. 
A number of hospital units installed in plants 
of assured under A&tna supervision, a special- 
ized industrial medical service of great value to 
employers and workmen, and to brokers in 
closing orders for insurance on important 
risks. 
White tile and enameled first aid room estab- 
lished for all ZZtna employees, also attractively 
furnished rest room for female workers; nurse 
and assistant in constant charge; appreciation 
of ZEtna staff in company’s interest in their 
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welfare shown in wholehearted co-operation 
and happy appearance of employees. 

Special departments of interest to brokers: 
Safety engineering department, with staff con- 





Pneumatic Tuse SysteEM Fire DEPARTMENT 


stantly at work with foreman, superintendents 
and engineers of plants, arranging monthly 
meetings of employees and otherwise affording 
practical service in reducing accidents, improv- 
ing efficiency and promoting welfare work. 
This department operated separately from com- 
pany’s regular inspection department. 

Brokers information and service bureau in 
liability department for specialized aid to 
brokers in competitive situations and in han- 
dling large and important compensation and 
liability risks. 

Compensation rating department for aiding 
brokers in analysis of rating data. 

Schedule rating department for similiar serv- 
ice in fire insurance, 

Brokers’ service department for centralized 
handling of foreign fire risks. 

7Etna’s mail department handled in 1920 a 
daily average of 2661 pieces of incoming and 





HospPITAL AND Dressinc Room FoR 


CoMPENSATION CASES 








6191 pieces of outgoing mail; operates ‘special 
policy delivery system for quick service to 


. brokers. 


The Aftna claim department in month of 
October handled 1591 compensation and em- 
ployers’ liability reports of accident ; 125 public 
liability cases (exclusive of automobile) ; 1522 
‘automobile loss reports and 853 miscellaneous 
loss reports, a total for the month of 4091 cases. 
This department has supetvision over claim 
cases on all business placed in New York office, 
wherever the loss occurs, the direct service on 
foreign cases being rendered by the claim office 
in whose territory the loss is reported. 

The class in insurance, inaugurated a year 
ago, is now attended by an average of over 100 
brokers at each weekly meeting; insurance 
press representatives and several insurance in- 
striictors of colleges regularly attend. This is 
convenient for brokers to learn more of the 
business of insurance and tends to raise plane 
on which business is conducted. The co-oper- 
ation of the insurance press is acknowledged 
by the 7Ztna companies. 

“The President’s Memorandum,” published 
by the A®tna New York office, is helpful in 
mutual competition. Over 50,000 copies are 
distributed. 

“Danger Signal’? brokers’ business getting 
posters also have a wide distribution; 345,000 
have been delivered to brokers on their re- 
quests. It carries the slogan, “Your Insurance 
Man is Your Doctor of Instrrance—It Pays to 
Consult Him,” which found much favor with 
the insurance fraternity. 

The Etna Life and affiliated companies have 
added the following new lines during 1920: 
Aircraft, check forgery, all risk jewelry, en- 
gine breakage, extension of water damage to 
include hydrants and street mains. 


Policyholders Subject to Assessment 

That property owners holding policies issued 
by the Northwestern Mutual Fire Association 
of Seattle may be assessed to provide funds to 
meet the mutual’s obligations, is the opinion 
voiced by A. C. Barber, Insurance Commis- 


sioner for Oregon. This official holds that the 


claim of the mutual that its members are not 
subject to assessment would be of no avail if 
the concern should ever get on the rocks finan- 
cially. In this event, says Commissioner 
Barber, the court would doubtless order that 
the members must contribute the funds neces- 
sary to liquidate the Mutual’s debts. In this 
event the officers of the Mutual would have 
nothing to say, the entire handling of the 
Mutual affairs being turned over to the re- 
ceiver by the court’s instructions.—E-xchange. 


Rules fer Fire Companies 


Insurance Commissioner Platt Whitman of 
Wisconsin announces that the book of rules for 
fire insurance companies which he had planned 
to put in effect January 15 will not be ready 
until some time in February. Mr. Whitman 
said that a number of hearings will be held 
upon the rule book but that he believed that it 
would be completed by the end of the month. 
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NORTH BRITISH RENTS MORE SPACE 


Will Have Nearly Entire Building at 76 
William Street 

The North British and Mercantile Insurance 
Company, Ltd., has recently increased its floor 
area in the Bishop building at 76 William 
street, New York city, by renting the second, 
third, fourth and fifth floors. The company 
will occupy nearly the entire building except 
that portion which is leased to the National 
Board of Fire Underwriters. The space just 
acquired is now occupied by the Travelers In- 
surance Company under a lease which expires 
May 1, 1921. 

A portion of the new space will be sublet 
for a time, but much of it is needed to care 
for the increasing business of the North Brit- 
ish interests. The taking of this lease is taken 
as another evidence that the center of the in- 
surance district will remain near William street 
and Maiden Lane for some time to come. 





Chicago Fire Prevention Committee 
Reorganized 

The Chicago Safety Council, which is now 

affiliated with the Chicago Association ef Com- 

merce, has taken over the committee on fire 

prevention of the latter organization. The 

committee has been reorganized, with T. R. 
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membership of the Chicago Safety Council 
and the Association of Commerce. For ex- 
ample, the 850 foremen, plant managers and 
safety supervisors who are attending the school 
conducted by the Safety Council will receive 
fire prevention literature at their homes, where 
they will have more time to give to the study 
of the subject. 


British Underwriters to Quit the Business 

Shipbuilding and Shipping Record says: 
“With the beginning of the new year at least 
two British marine insurance companies, both 
of fairly recent origin, will, it is understood, 
cease writing marine risks. In both cases the 
cessation is voluntary and there is no sugges- 
tion that either of the concerns will not be able 
to meet their liabilities. Considerable sig- 
nificance, however, is attached to the with- 
drawal of those two companies. Conditions in 
the cargo and total loss markets have been 
bad for some time, and it is anticipated that 
before very long announcements of other re- 
tirements and amalgamations will be made. 
This is regarded as desirable, as the result will 
probably be the restoration within the next 
year or two of the equilibrium between the sup- 
ply of and the demand for premium in the 
marine market.” 
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cago Bureau of 
Fire Prevention, as 
vice-chairman, and 
W.. S. Boyd, elec- 
trical inspector for 
the Western 
Union, as secre- 
tary. The other 
members of the 
committee will in- 
clude the working 
members of the 
former association 
of commerce and 
representatives of 
various industrial! 
and civic organ- 
izations interested 
in fire prevention 
work. 

The Association 
of Commerce com- 
mittee was inter- 
ested chiefly in the 
observance of Fire fi 
Prevention Day, a 
while the new com- 
mittee will work 
out a continuous 
ptogram of educa- a 
tion through the 
public schools and 
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FILAMENT WIRE MAKING 


Processes of Tungsten and Molyb- 
denum Wire Making Attended 
With High Degree of Risk 


ELECTRICAL AND CHEMICAL HAZARD 








Expert Knowledge and Delicate Treatment 
Required in Manufacture 


By Watter O. Lincotn 
Underwriter and Inspector 


Tungsten and molybdenum wire are used 
largely as electric light filaments. The process 
is one of delicacy and accuracy as are all elec- 
trical and chemical processes, requiring con- 
siderable skill and expert knowledge. 

Molybdenum is a somewhat rare and costly 
metal. It is never found free in nature. Its 
compounds appear to be fairly well diffused 
throughout the earth’s crust, but its ores are 
rarely found in mineable quantities. It is also 
used in the manufacture of rifle barrels, tools 
and steel. 

Tungsten is a metallic element, a deposit in 
rock formation. It is used in the manufacture 
of steel, as a mordant in dyeing, in calico 
printing and as an alloy. 

In the making of tungsten wire, oxide of 
tungsten or tungstic acid, a solid, is dissolved 
in aqua ammonia in large earthen crocks of 
about thirty gallons capacity equipped with 
wooden covers and have motor driven mixers 
or paddles therein. The solution is filtered 
by running it through glass funnels which 
have filter paper filters in them and then it 
passes into the precipitating flasks. These 
flasks are of glass and have previously been 
heated over Bunsen burners. The flasks con- 
tain sulphuric acid and as the reaction must 
take place at 100 deg. Cent. a steam jet is in- 
jected into the flasks. The flow of the liquid 
into the flasks is made slow enough by having 
the lower end of the funnel of small diameter. 
The liquid in the flasks, after precipitating, is 
decanted and the precipitate (purified tungstic 
oxide) is then washed in earthen crocks with 
water and dilute nitric acid. The washed 
tungstic oxide is dried in porcelain crucibles 
over gas flames. These gas burners should 
have rigid iron connections to the gas supply 
and be set on iron stands. 

After drying, the oxide is fired to increase 
the ductility of the tungsten. This is accom- 
plished in silica crucibles over gas and air 
burners which should be hooded and vented 
to the outer air, and set on iron stands on a 
fireproof floor. Then follows the reduction to 
metallic tungsten by heating over gas flames 
in an atmosphere of hydrogen. All future 
heat treatments are in the presence of hydrogen 
or after running the metal through a paste 
called “aguard” (a graphite compound) and 
distilled water to prevent it from again taking 


up oxygen. 

The reduction furnaces have a steel chamber 
containing the hydrogen and are mounted on 
heavy metal and brick stands and are gas 
heated. These gas connections are mainly of 
rubber with shut-off valve at supply end only. 
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The hydrogen enters the chamber under a 
pressure equal to four inches of water, and 
passing through it, is burned as it leaves 
through one-half inch metal tubes. This is 
the usual arrangement for handling the hydro- 
gen on all apparatus. 

Having been reduced, the metallic tungsten 
is then pressed into ingots under hydraulic 
pressure. The ingots are about one-half inch 
square and six inches long. They are heated 
to harden them in an atmosphere of hydrogen 
by means of electricity. This heating chamber 
is of aluminum and is wrapped with molyb- 
denum wire through which a 220-volt current 
is passed. 

The next step is to fuse the ingot to give it 
the necessary cohesion so it can be swedged 
and drawn. This is also done in an atmosphere 
of hydrogen by passing through it a current 
of fifteen volts and 1100 amperes. 

The swedging machines are the same ma- 
chines that are used in the manufacture of 
needles and are much like a pipe cutter except 
that in place of the cutting dies there are 
small vibrating hammers electrically driven. 
The ingot passes through a battery of these 
and comes out a coarse wire. Before passing 
through the successive swedgers it passes 
through an “aguard” paste and through a gas 
flame. Gas connections are rubber with valve 
at supply end only. 

The coarse wire is taken to the drawing 
room and drawn into fine wire. These draw- 
ing machines are arranged in battery forma- 
tion and have diamond dies. Before passing 
into the die, the wire passes through the 
“aguard” paste and is heated over a gas flame. 
The wire is then annealed, deplated, and wound 
on spools. The annealing is done by passing 
a 125 volt current through it as it passes 
through an atmosphere of hydrogen. The cur- 
rent is introduced from the hydrogen con- 
tainer, which is of steel sealed with mercury, 
each metal acting as a pole. Deplating is done 
by running the wire successively through small 
sulphuric acid cells and sodium hydroxide cells 
charged to twenty-five volts. 

When the tungstic acid is dissolved in 
aqua ammonia there is an insoluble residue left 
in the crock. This water contains a small 
amount of tungsten and is therefore dried over 
gas flames and sold. 

Molybdenum Wire—Ammonia molybdate is 
roasted in open pans over gas flames to expel 
the ammonia and moisture and produce oxide 
of molybdenum. This afterwards goes through 
two reductions to produce molybdenum, both 
reductions taking place in an atmosphere of 
hydrogen, one in gas heated tubes and one in 
electrically heated tubes. The arrangement of 
the heaters is the same as that employed in 
the tungsten wire making. The molybdenum 
is then put through the same process as the 
tungsten, in the same apparatus, to draw it into 
wire. 

Hydrogen.—“Hydrogen,” according to the 
description given in “Fire Insurance Inspection 
and Underwriting,” published by The Spectator 
Company, “is the lightest of all gases and is 
inflammable. It burns with a pale blue flame 
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giving out intense heat.” It can readily be 
seen that the presence of this gas requires con- 
stant supervision as a leak in a tube or supply 
line may permit its escape and may cause a 
fire or explosion. The hydrogen is received 
in cylinders and is discharged into a storage 
tank to regulate the pressure at which it is to 
be fed to the apparatus in the reduction room, 
which pressure is equal to about four inches 
of water. Hydrogen is also made from the 
electrolysis of water in the presence of sodium 
hydroxide in electrolytic cells. The making 
of hydrogen gas on the premises is usually 
done only by factories in outlying sections, 
those in more congested sections purchasing 
the gas in cylinders. All hydrogen generated 
in the manufacturing process is wasted to the 
outside. All hydrogen going from storage 
tank to the apparatus passes through a drying 
process, that is, it is bubbled through sulphuric 
acid and then passes over phosphoric anhydride 
in glass tubes. 

“Sodium hydroxide,” according to the au- 
thority just quoted, “is commonly known as 
caustic soda, a white solid material and dis- 
solves in water with much heat.” 

The electrical hazard is very acute and all 
wiring should be in strict accord with the 
National Board Code. A master switch should 
be installed to cut off the current when plant 
is not running. The numerous gas flames such 
as Bunsen burners, gas fired retorts and fur- 
naces should, as far as possible, be of rigid 
iron connections. All gas supply should be 
shut off from the building when the plant is 
not operating. 

The presence of hydrogen increases the 
danger of fire unless carefully handled. There 
should be a separate fire-proof vault, prefer- 
ably outside of the main building in which to 
store the cylinders of hydrogen. 

The repairing and making of apparatus re- 
quires a well equipped machine shop. The 
various processes should, as far as possible, be 
in separate cut-off sections. 


Destruction of Records 

A fire occurred recently in the building occu- 
pied by the Department of Commerce, in 
Washington, D. C., which caused the destruc- 
tion of census records dating back to 1790. 
In connection with the general subject of 
Records, ‘Fire Insurance Inspection and Un- 
derwriting,” by C. C. Dominge and W. O. 
Lincoln, published by The Spectator Company, 
speaks as follows: 


Records——On wooden racks, tier upon tier, 
offer no resistance to fire and the dried-out 
bindings and paper conduce to the rapid 
spread of a fire. Governthent archives with 
records of surveys, and similar records of 
private firms are irreplaceable, when once de- 
stroyed. Heads of institutions show a marked 
lack of thoroughness in leaving such records 
exposed to the fire fiend. 


—The Niagara Fire Insurance Company is planning 
to write hail insurance next year, according to H. J. 
Fouge, secretary of the company. Details will be 
announced later. 





Casualty and Miscellaneous Companies 
Licensed 


RETIRED IN 1920 
LICENSED 

Name, Address and President Capital Stock 
American Liability Co., Cincinnati, W. R. 

etn ol Ul ear eensenaiaees . ~ sweceee 
Arrow Mutual Liability Ins. Co., Water- 

town, Mass., W. E. Barnard.......... — seeeee 
Automobile Abstract Co., New York city, 

ASS S Fle 7S 5 Sage Sera rs rene eae $500,000 
Bellton Yarn Mill Local Mutual Aid So- 

Sa ISEMON, DOES. .5..cccesepecsses- " eediece 

British-American Fidelity and Accident Ins. Co., 
Texas. 


Miami, 2 . 
Celina Mutual Casualty Co., Celina, Ohio. —...« «es 
Columbia Casualty Co., New York city, 

Charles FH. Neely: ...000.scnccecccsces 800,000 
Continental Live Stock Ins. Co., Sioux 

City, Ia., John L. Ricketts...........+ 500,000 


Empire State Mutual Ins. Co. .. New York 
rte, Seeenel PIAad ..20ccscccsneccesee S.  iseeees 
Employers Casualty Co., Dallas, W. B. 


TE ES RIEL OA Se aT NOR Gem 150,000 
Employers Mutual Ins. _ Service Co., 

Baltimore, Edward C. Meyers......+.. — sseeeee 
Federal Ins. Co., Lincoln, C. "rE. Reynolds, 

DEEMED '<. os ciobubae sso bs ees wanes a6 5's 150,000 
Federal Surety Co., Davenport, Ia., W. L. 

aaa ee 500,000 
Gould Investment Ins. Co., Oklahoma 

ROM EME «toa v's is p's bs oS is Wie bee wwie 6" 100,000 
Granite Manufacturers Mutual Ind, Co., 

TUL CO hinenaanieseeesataskeaseéT see ~ 0 
Great American eae Co., Chicago, 

en A ren 100,000 
Guarantee State Mutual Benefit Associa-, 

rs PORNO Se cee ew ss veciowe 

Home Benefit Association, Hillsboro, Texas. 
Indemnity Ins. Co. of North A ee = ees 
Independent Life and Accident Insurance 

COMME PER... coswccccpwcte . series 
Indiana Mutual Auto. Ins. Co., La Porte, 

Kentucky Employers Reciprocal Associa- 

i PIO TS soccskecccu'seseors. «000% 
Meridian Ins. Co., Srernsion, WWE... = ‘eww a00 
Motor Car Abstract Co., New York city, 

PV RNTOE ES. SRPMROI 5 nies ans 945.008 060 500,000 
Mutual Casualty Ins. Co., New York city.  ...... 
North Dakota Casualty Assn., Fargo.... ie Senge 
Northwestern Casualty and Surety Co., 

0 US Se ae eee ee 1,000,000 


Ohio Casualty Ins, Co., Hamilton, Ohio, 
ON Se ara eee 200,000 
eae les Industrial Ins. Co., Jacksonville, 


Progressive Mutual Benefit Assn., Dallas. ...... 
“Royal Mutual Benefit Association, Fort 
Pek: ccLGsebesceb Sse bioveewss. i «s0000 
Co., Luckerton, i ae gs OS er 
Service Mutual Liability, gy bcig Fred R. 
DE LS cin a GakeGe Gee een ese ees, ~ |) “dwieeele 
Southwestern Automobile Ins. Co., Los 


eh oc Cle Gt tensa kane was ss: -  saeaern 
MURR. WV c AMIOOMD . ccccsccecsseusccss “sie ites 
Texico Welfare eLague, Port Arthur, Tex. —...... 
Title Guar. & Trust Co., Greenvillel, S.C.  ...... 
Uneeda Mutaul Ins. Co., Beaumont, Tex. ....-.- 
Union Indemnity Co. New Orleans, W. 
Oe OE eas ae ae 1,000,000 
United States Assur. Mutual Health and 
Mocident, Chicago, ©. T. Hogan....:.  s<eccc 
United States -eguape: Liability Ins. Co., 
De MRMER « Scutincbisie an siccakao ~ a siscieie's 
Wichita ory “Aid Association, Wichita 
Te ue oos ch abestecanse seeks. -ssin30.0 
Wisconsin Live Stock Ins, Co., Madison, 
Ree PRMIIINAES 115. os /oni0 5% vie Wie athe 0 wes 125,000 
World Mutual Health and Accident Ins. 
EOE oc osseun se eea cakes  . ~ews<iew 
ProyecteD CoMPANIES 
American Bankers Ind. Alliance, Kansas . 
PT SECM n se hccaksenGe tas saeees 
meerecan Tail, Wichita ..:<.2.csesccees sever 
Appalachian Indemnity Ex., Middlesboro, 
Associated Employers Reciprocal, Chicago.  ...... 
Automobile Liability Ins. Co., Milwaukee. _...... 
Automobile Mutual Liability Ins. Co., 
DPPC Gub eet cscoksaocasashaestass  SaeSes 
Bankers Ins. Co., Boston, Henry A. Ram 
DT aah vo senbSainsseosazen Peat 200,000 
Casual Reinsurance Corp., New York 
OAD Oe ee eee 1,000,000 
Central POM As, MOMMEOOs cowncccaics  senaisee 
Chubb & Son Indem. Co., New York city. 350,000 
Colonial Casualty Co., New York, Chaun- 
OR ee eee 360,000 
Continental Beneficial Assn., Chicago.... =... «es 


Co-operative Liability Ins. Co., New 7 
Detroit Bonding and Mort. Guar. Co., 


Se ge ae 1,000,000 
Domestic Life and Accident Assn., Louis- 

Ew ais eesases sawckweesae se > -aekbe-s 
Duluth Liability Assn., Duluth ........ 12,880 
Farmers Live Stock, Des Moines........ ee Se 
Federal Savings and Ins. Co., Indianapolis §=_—......- 
Fidelity Union Casualty Co., Dallas, B. 

EE ‘ak uiwlosie 66 areis ewiealae o'e:0'o0'e6.6'3 200,000 


Fort ee Casualty Co., Chicago, John 
S&S ae eee 
Gibraltar Health and Accident Ins. Co., 
Tndianapolis .....cccvessececesesceess = veveee 
Grain Belt Ins. Co,, Des Mbines, C. F. 
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John E, King, Pres. 
Orrin C. Lawrence; Treas. 











B. J. Alley, Vice-Pres. 


King, Alley and Lawrence, Inc. 


Underwriters 


136 William Street 
New York 


Acceptable risks solicited in all parts of the 
United States, Canada and Cuba 











EGER oss awie i simian asleep ike wis aie ise eve Sie $100,000 
Illinois Live Stock Indemnity Co., Chicago, 

Wayman N. Leveljoy ccc<csccccccvsecns 100,000 
Industrial Ins. Co., Detroit .cccecsccssss — virene 
International Liye Stock, CRICARO. 3s 56:32 
Interstate Inter-insurance Co., aa gaa Salers 
Iowa Mutual Liability, eet Rg saateeie 
Knight Indemnity Co., Newark 
Liberty Indemnity Co., Jerse City Basan 6 500,000 
Lion Accident and Casualty Co., Omaha... —_...... 
Lion Life Ins. Co. (assessm’t), Chicago... .....- 
Merchants Reserve Casualty, Chicago.... = = «.+.-- 
Metropolitan Live Stock. ccccccccccececs —  t60ce 
Michigan Automobile, Grand Rapids..... 200,000 
Setropolitan Health and Accident, Dallas. _—...... 
Michigan Live Stock Ins. Co., Saginaw, 

LG 4s, SUNO nck aetaceesseeecraee " Ssbites 
Mid-West Automobile, Cherokee, Ia., F. J. 

SOERPIDEDNACE 6.500 c.cusnce sce 5 oes 00508 Be:e'e 150,000 
Mid-West Cas. Co., Des Moines. Rasemwne. .  wutleowsrs 
Notthern Indemnity and Casualty Co., 

ye oe ee. ro ee een ae 
Oklahoma Employers Mutual, Okmulgee... —........ - 
Opticians Mutual Service Assn., Baltimore  ...... 
Peninsular Casualty Co., Grand — 
Pioneer Mutual Casualty, Peoria, IIl., 

RR SE ae ie 
Plains Casualty Co., Cheyenne, Wyo. .... 100,000 
Plate Glass Indemnity Co., Paterson, . *s 5,000 
Prairie Live Stock, Des Moines, Ned \ 

oe ee SR apy a Ne a 500,000 
Seaboard Casualty and Surety Co., Nor- 

SP SG ee OS OE AER 800,000 
Southern: Surety Go. NOMOrk..<.csssc00  § —seavss 
Title ee and Casualty Co., Detroit, 

COAG: oo thcsahiecp onseece eas 500,000 
Triangle Moras Liability, BOM vcacican-  dewsns 
Twin City Casualty Co., Minneapolis.... §§ ...... 
Union Fidelilty and Casualty Co., Dallas. 200,000 
Union Mutual Casualty, Des Moines, Will- 

INGE UNE. ccs cae asoeeeetwaee  salatees 
United States Ins. Co., Lincoln.......... 50,000 
United States Indemnity Co., New York 

EY, CAREER Th TONE. oc aciciaw ca@iawes.. | - siviao-e's 
Workmens Compensation Exchange, Cour 

Ate TORED jac aiac ccc seecanaeseresites x - aelieas 


RETIREMENTS AND CHANGES 


American Liability of Indianapolis: taken over by 
the American Liability Company of Cincinnati. 

American Manufacturers Insurance Exchange, Chi- 
cago; discontinued. 

Automobile Mutual, Bismarck, N. D.; 3 receivership. 

Big Brother Brotherhood Accident Association, Cor- 
sicana, Texas: liquidated. 

Business Mens Mutual Life and Health, Greens- 
boro, N. C., changed its name to the Business Mens 
Insurance Co. of America. 

Chicago Bonding and Insurance Company, Chicago; 
retired. 

Cleveland Life Insurance Company discontinued its 
accident and health business. 

Citizens Co-operative Casualty Co., Watseca, Minn.; 
liquidated. 

Economic Relief Association, Geneva, N. Y.; liqui- 
dated by Insurance Department. 

Euronean Accident of London became the European 
General Reinsurance Company. 

Gate City Life and Health Insurance Company, 
Greensboro, N. C., changed its name to the Gate City 
Life Insurance Company. 

Grange Life Insurance Association, Lansing, be- 
cme Grasse pg om ge Company. . 

reat Eastern Casualty Com or city, 
reingnged its ite business fn the 2 Ona a Ma Com- 


patiy of 
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Great iain Health and Accident, Indianapolis: 
receivers 1 

Home , ae Co., Oklahoma City, reinsured in 
the National Casualty Co. of Detroit. 

Industrial Insurance Company of Detroit (inc. 
1920); voluntary paaeeine. 

Iowa Live Stock » Des Moines, reinsured by Farm- 
ers Live Stock. 

Liberty Health and Accident Ins. Co. of Guthrie, 
» ag ., reinsured in Lincoln Health and Accident Ins. 

Oklahoma City. 

"Tineain Accident changed its name to the Lincolln 
Accident and Life Insurance Company and increased 
its capital to $100,000. 

Maine State Relief Association; receivership. 

Metropolitan Mutual Liability, New York city; dis- 
continued. 

The Michigan Live Stock, Bay City,’ became the 
Peninsular Casualty Company. 





The Liberty Fire 


Insurance Co. 


Announces— 


That, in compliance with our 
promises to agents and the public, 
$125,000 was added to its sur- 
plus as of December 31st, 1920. 
This in addition to $50,000 placed 
there June 30th, 1920. $75,000 
in addition was voted by the Board 
of Directors to be called for and 
placed to the surplus account when 
business warrants. 


LINES WRITTEN 
Fire, Lightning, Tornado, Rent, 
Use and Occupancy 
Automobile Fire Floater 
Riot and Civil Commotion 


The Surplus will be further in- 
creased from time to time as 
business warrants. 


Home Office 
TITLE GUARANTY BLDG. 
ST. LOUIS, MISSOURI 
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New York and Hartford Fire Insurance — 









Capital Market Jan. 18, 1921. 
The table below was corrected for THE SPECTATOR by the firm of Noble (000 Omitted) © Bid “Asked “Bividend Base 
& Corwin, New York, who make a specialty of this class of securities. ZEtna Insurance Company........ . 5,000 460 470 
a pace wogttes dived - 1,000 270 280 16 Eph 
Ssurance Company o merica.... 200 95 “daa 
New York and Hartford Casualty and Surety Stocks Reakete ted Chewers.s.se....... 1,000 . a. >. ee 
Capital City of New York...cccvccccccce - 1,000 200 210 10 &J 
(000 Omitted) Bid Asked Dividend Rate eee Sea Conetinciawiecod p... p-- 20 zs J7 
Etna Casualty and Surety......... 2,000 405 440 S06 eee eet 8 
pg > (GR paella 5,000 505 540 MG Rae See tee see eserae totes “7 = 10 
Amestiesi: SUNOO0: 25.05 scc0sd cee ocs *5,000 66 70 Al0QJ Gien aa see eerecrcccccccccccore 4 Po 20 M&S 
Bond and Mortgage Guar........ .. 6,000 200 210 16 OF 15 Globe Biv 9 SE ahaa itase 1.300 20 fs 
Fidelity and Casualty ............ . 2,000 370 890 ee oo eee "as6 “aes 80 J& 
Great Eastern Casualty........... 350 100 125 foe . aa A 24 OF 
Hartford Steam Boiler ........... 1,000 300 825 10 gi Hartt oa aoe eas oa 60 QJ 31 
Home Fite Frm Cas scaka coo nee ve p 6 180 190 12 gt — $305 pe = gt 
Lawyers OFtZAGe wccccccccccccce ,000 11 ss 02h © HR: ee Busse Cenen ‘ 
Lawyers Title and Trust........... 4,000 115 125 ee aes pee esnt . a. rm pre 25 J aI 
Lawyers Westchester M. and T... 400 80 100 4J&J Natie or SLibe = preterred. #1.000 br aa c ig 
Metropolitan Casualty ............ 200 Dette 140 10 a} National Ki ety seceee Sane pt ~ 20 J&T 
National Surety ...eci-cceseeeees 5,000 190 200 a «500 338 a D 20.0 
New Amsterdam Casualty...... ee. 1,250 20 30 12% a Ri seceees $2°000 ro r 207 
New York Plate Glass............ *300 100 110 .— fo +e eee 102 . ie 
New York Title and Mortgage..... 8,000 110 120 F&OJ Pacifi ae aiid +400 45 86 OT& 
Preferred Accident ......eeeeeeee 700 400 500 B24 Mo Phe Ie tlt ae 3.000 160 ae a ‘ 
Title Guay. and, Trust... o5+.6<00<< 6,000 310 320 J20Q0M «g sey a i eh eetaiiha <500 30 i 4 
Whence cece cod einceniesh ones ue 6,000 500 530 16 OJ Stuy sa! . “ax phcbheaee tS Ce Keel 700 50 7 Pee 
United States Casualty........... . 500 150 160 omen > Meee ee secre sete: 91.400 yr Hh é P i 
United States Title Guaranty.....:. 625 70 80 6 J&D 15 Wes “03 rae io ea take eaeieoee 32 35 wi F 
Westchester Title and M.......... 500 150 160 10 J&J Estchester ..+.scceeeeeeseceees ++ $1, 5 200 
*Par $50. + Par $25. ft Par $10. § Par $20. A, 9 per cent ‘erg 3; an 
* Par $50. + Par $25. +t New stock. A, 2 per cent extra December 381, 1919. per cent April 30; 12 per cent July 31; 15 per cent September 80, 1918 
F, 1 per cent extra January 2, 1920. C, per cent extra January, 1920. D, 5 per cent extra January, 1919. E, ea = 


B, 1 per cent extra January 1, 1919. 
5 per cent extra February 9, 1916. 


R, 1 per cent extra July 1, 1920. 
All the above stocks have a par value of $100 except as otherwise noted. 


cent extra February and August; 1 per cent extra May and November. 
All the above stocks have a par value of $100 except as otherwise noted. 





Millers Indemnity Underwriters, Dallas, Texas, re- 
insured in Fidelity Union Casualty Co. (new). 

Mutual Automobile Casualty, Oklahoma City, rein- 
sured in the Western Automobile of Ft. Scott, Kansas. 

National Reserve Fund Accident Association, Dal- 
las: liquidated. 

Nebraska Live Stock Insurance Co., Omaha, changed 
its name to the Nebraska Live Stock and Indemnity 
Company. 

Officers Insurance Association, Oklahoma City; dis- 
continued. 

Pelican Mutual Life Ins. Co., changed its name to 
Charter Mutual Benefit Association. 

Peninsular Casualty Co., Bay City, Mich., increased 
its capital from $100,000 to $1,000,000. 

Provident Life and Casualty Co., Charleston, W. 
Va., reinsured in Inter-Ocean Casualty Co., Cincin- 


nati. 
Grand Rapids; 
retired. 


Southeastern Accident Association, Boley, Okla., 
merged with Exchange Insurance Association, Mus- 
kogee, Okla. 

Standard Accident Insurance Co. of Detroit, in- 
creased its capital from $1,000,000 to $1,500,000. 

Sterling Mutual Health and "Accident, Philadelphia; 
ceased business. 

Western Accident and Indemnity Co., 
sured in Fidelity and Deposit Company. 
Western Live Stock Ins. Co.,;-Peoria, Ill.; retired. 
Wichita Mutual Hail. Wichita, Kan., became United 

Hail and moved to Topeka. 

Wisconsin Automobile Mutual Indemnity Company 
of Monroe, Wis., changed its name to Mutual Indem- 
nity Association. 

Wisconsin Hardware, Ltd., Mutual Liability Insur- 
ance Co., Stevens Point, changed its name to the 
Hardware Mutual Casualty Co. 


Retailers Indemnity Company, 


Helena, rein- 





Change in Firm Name 


The Glen Walker & Co. Insurance Agency 
of Fort Worth, Tex., announces a change in 
firm name to Glen Walker, Collett & Rigg. 

There is no change in the firm membership, 
which is still composed of the same members 
as it has been for the past eleven years, includ- 
ing Glen Walker, Ed. K. Collett and William 
Rigg. 

In order to secure larger office space, this 
firm’s office has been moved to 305 West Tenth 
street. 





Richard Wirtz Dead 


Richard Wirtz, long an adjuster for the 
Hamburg-Bremen Fire Insurance Company 
and recently connected in the same capacity 
with the Alien Property Custodian’s office, died 
suddenly at his home in Essex Falls, N, J., on 
Friday of fast week. 


- 





NOT LICENSED IN ILLINOIS 


Inter-insurance Concerns Charged With 
Operating Illegally 


Suits have been opened in Chicago which in- 
dicate that two inter-insurance concerns in IIli- 
nois have been operating there without a license. 
These are the Industrial Fire Insurance Ex- 
change and the Universal Underwriters. The 
matter has been referred to the attorney-gen- 
eral, who has been asked to file“ suit for an 
injunction and penalties. 


Wichita Great Western Underwriters 
An examination of the Wichita Great West- 


ern Underwriters, a reciprocal exchange lo-* 


cated at Wichita Falls, Tex., has been made 
by Paul L. Woolston, of Denver, on behalf of 
the Insurance Departments of Oregon, Wash- 
ington and Colorado. It appears from the 
examination that the sale of fire insurance was 
combined with the sale of stock or certificates 
in the so-called guaranty fund, which is stated 
to have reached very large proportions. The 
Exchange has been licensed in Texas, Illinois, 
Colorado, Oregon, Washington, Arkansas, Mis- 
souri, Alabama and California, and it has also 
been operating in Oklahoma, although there is 
some legal dispute as to its license in that State. 
As of October 31, 1920, the report shows ad- 
mitted assets of $182,097 exclusive of the 
guaranty fund, which is stated as being in 
excess of $3,000,000, On the same date the 
report shows liabilities of $192,415. The re- 
port shows that policies were written for as 
large as $50,000 to $200,000 each. The net pre- 
miums from January 1 to October 31, 1920, 
after deducting return premiums and nearly 
$25,000 of dividends, were $226,240, and the 
net losses paid, $53,359. In the same period 
the payments to Huff and Mabry, managing 
attorneys, are reported to have aggregated 


$531479. 
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Arkansas Fire Losses 


The year 1921 is starting out disastrously for 
the insurance companies operating in the State, 
some of the largest fires experienced in years 
having been witnessed. The losses the first 
fifteen days of January will total well over 
$1,000,000, 


A Well-Protected Office Building 


The Railway Exchange Building, at Sixth 
and Olive streets, St. Louis, Mo., a twenty- 
one story structure, with 1,100,000 square feet 
of rental surface, occupied by the Famous & 
Barr Department Store to the ninth floor, with 
offices above, is not only sprinklered through- 
out with a standard equipment, but has wired 
glass windows in metal frames on all windows 
above the first floor, and in addition, the stair- 
ways and elevators are enclosed in wired glass, 
with metal frames. This equipment was fin> 
ished in July, 1913, and the rate on the build- 
ing is forty-eight cents for five years, not- 
withstanding the manifold occupancy. 


Attorney General’s Opinion on Mutuals 


The Attorney General of Kentucky recently 
passed upon a question as to whether a county 
board of education has the right to insure the 
property of county schools in a mutual or as- 
sessment fire insurance company. He is quoted 
as stating that he does not believe that county 
boards of education can become members of 
such an insurance company, or that a board can 
legally insure school property in such com- 
panies. He holds that a county board cannot 
enter into such partnership as the statutes re- 
quire with the other members or policyholders 
of an insurance company, for this might cre- 
ate a liability which might pass beyond the 
current revenues for school purposes. 

—Rainnie & Keator, marine agents of Halifax, N. S., 


have been appointed marine agents of the New Jersey 
Insurance Company for the marifime province’. 








THE 





SPECTATOR 


FIRE AND CASUALTY SECTION 














Authorized Capital 
$1,000,000.00 






THE CHICAGO FIRE AND MARINE 
INSURANCE CO. - 


Now Organizing 


Proposed Net Surplus 
$1,125,000.00 


100,000 Shares Offered—at $25.00 
per Share 


Officers and Directors 


President and Director — Harold M. 
O’Brien, O’Brien Insurance Agency, 
Chicago; 

Vice-President and Director—George L, 
Avery, Secretary Avery Co., Peoria, Ill. 

Secretary, Treasurer and Director—Fred- 
erick O’Brien, O’Brien Insurance 
Agency, Chicago; 

Directors: 

George M. Willetts, secretary Armour & 
Company, Chicago; 

Kenneth F. MacLellan, vice-president 
and general manager Chicago Carton 
La. 


Cyrus L. Garnett, of Garnett & Garnett, 
Attorneys, Chicago; 


Louis L. Alsted, Milwaukee, president 
Combined Locks Paper Co. and Lake- 
view Paper Co. 


Wm. S. Miller, vice-president Bush & 
Gerts Piano Company, Chicago; 


Alexander J. McKay, Appleton, Wis., 
vice-president Lakeview Paper Co., 
and general manager Combined Locks 
Paper Co.; 


Alf Normann, president Central Manu- 
facturing Co., Chicago. 


The Chicago Fire and Marine Insurance Co. 


First National Bank Building, Chicago 
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NEW YORK SURVEYS 

H. E. Hess Well Again.—Henry E. Hess, 
the manager of the Suburban Fire Insurance 
I*xchange, who has been contined to his home 
for some weeks on account of illness, has re- 
covered and is now at his office again. 

The Examining Underwriters. — This 
new and worthy body are planning their second 
meeting for February, and intend to have a 
debate on no less a subject than that of co- 
insurance. So far as there is any entertain- 


ment concerned it will be in the form of a 


smoker. They are projecting a quarterly 
magazine, at least in thought, and the com- 
mittee on ways and means is at work endeavor- 
ing to ascertain the prospects of securing the 
necessary funds. 

Airplane Insurance—It developed in 
a recent conference that insurance calls for a 
tax of about fifteen per cent in airplane serv- 
ice. It, however, also was brought out that the 
improvement which is being made so rapidly 
in machines would tend to make them a safer 
proposition with a corresponding reduction in 
The 


development has been so rapid, it was brought 


not merely the insurance, but other costs. 


out, that machines which were taken over from 


Government service are no longer of much 
value for commercial service. 
-There is a 


commercial 


A Traveling Fellowship. 
strong movement to develop for 
training purposes the traveling fellowship. 
There is some provision in Great Britain for 
this thing among the insurance educational 
facilities, but in this country we have not yet, 
perhaps because of our self-contained develop- 
ment, reached the point where it appeals to us. 
Conditions are changing, however, and there 
might not be any better way for some insur- 
ance folk to perpetuate their names than to 
establish a traveling fellowship which would 
be granted through the Insurance Institute of 
America. 

Watchman Service.—The action of the 
New York 
Wednesday, the 


Insurance Exchange on 
12th 


higher point the allowance for watchman serv- 


lire 


inst., in raising to a 





ice where the stations are recorded on an ap- 
proved central system, is only indicative of a 
higher development of fire prevention. It is 
within the business experience of most people 
on the Street when the care of the sprinkler 
system was considered a comparatively simple 
matter; now with the development of alarm 
service it has reached the point where such 
equipments are almost as sensitive and trans- 
mit their complaints as readily and quickly as a 
human being. That is the thing aimed at in 
this supervision service, to have, within a few 
moments of the troubles developing, a very 


positive knowledge of that fact. 


The Classes This Week.—Owen A. Mar- 
rin of the North British and Mercantile finished 
his third and last lecture on the Standard Fire 
Insurance Policy; William IF. Barton also gave 
and last talk on 


his third Policy Forms and 


Clauses, and I. P. Boone gave the second and 
final talk on Automatic Sprinkler Equipments. 
James D. Waite of Wallace Reid’s office, whose 
subject is Fire Protection and Prevention, has 
changed places with George S. Jamison, who 


has Common Fire Hazards. Mr. Jamison is 
away for some three weeks and an exchange 
John H. Mears 
has Fire Protection, Public and Private, in the 
Intermediate Class; he first of his 
three talks. Mr. with 
Wilcox, Peck, Brown & Crosby, and is not only 
The 


practice has been introduced of calling the roll 


was arranged for that reason. 


gave the 


Mears is connected 


a well qualified but a skillful speaker. 


at the close of the session. The attendance is 
keeping up remarkably well. ’ 
The General Schedule.—.A 


ing of the New York Fire Insurance Exchange 


recent meet- 


adopted a “General Schedule.” For something 
over a generation there has been in existence 
a schedule known as the “Merchandise 
Schedule,” but which, owing to its general use 
for a variety of purposes became known as the 
Schedule.” It was a comparatively 


simple affair, as befitted its use, but in these 


“General 


cays, when so many matters are being standard- 
ized and put into better form for use, this old 


“Merchandise Schedule” has given way and the 


“General Schedule” takes its place. It is built 
on the now commonly accepted lines, giving 
on one side the items and columns for rating, 
and the rules on the other side. It will simplify 
very much the work of everybody who has to 
deal with risks which are rated on this schedule. 
The com- 
P. A. will 
hold a meeting on Friday, the 21st inst., at 10 


Ais: VE The 


committee will have before it for consideration 


Committee on Field Practice. 
mittee on field practice of the N. F. 
123 William street, twelfth floor. 
three reports. I‘irst, one dealing with first-aid 
devices; second, one dealing with small hose; 
third, one dealing with private fire departments. 

The committee has already secured a good 
grip upon its work, and will undoubtedly have 
for presentation at the annual meeting in San 
‘rancisco next June a carefully worked out 
and fully considered report. The meeting is 
held on this date in order to take advantage of 
the presence in the city of some members who 
are also here to attend the executive committee 
meeting of the N. F. P. A. on the 20th inst. 


CHICAGO AND THE WEST 
Knights of Round Table Meet.—The 
Knights of the Round Table of Chicago will 
hold their annual meeting on January 29. 
C. E. Porter Takes Charge.—C. E. Porter 
recently appointed Western of the 
Union and Affiliated Companies, 


manager 
Commercial 
assumed charge on January Io. 

O. A. Clibborn Made Special Agent.—O. 
for the W. F. Cam- 
eron Company, has resigned, and will on Feb- 


A. Clibborn, counterman 


ruary I become Cook county special agent for 
the North British. 

Adjustment and Inspection Directors.— 
The annual meeting of the Western Adjustment 
and Inspection Company was held last week. 
The following directors were elected: J. H. 
Carr, C. E. Dox and W. L. Lerch. 

Cook County Field Club Meets.—The 
monthly meeting of the Cook County Field 
Club was held last week in Chicago. The fol- 
standing committees were appointed: 
P. Warren, chairman; F. 


lowing 


Ways and means, L. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, President 
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| HOME LIFE INSURANCE CO. 
NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 


Superintendent of Agents 


256 BROADWAY, 


THE WOMAN’S BENEFIT ASSOCIATION 
, OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 


Cares for its Needy Sick 
Its Reviews are Social and Welfare Centers 
Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 





NEW YORK 











Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 


eneral Accident 


FIRE AND LIFE 


Sh 
ASSURANCE CORPORATION, Ltd. 


RR 
FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING : 47" & WALNUT STS. 
PHILADELPHIA 
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- THE IMPORTERS AND EXPORTERS .* 
INSURANCE COMPANY . 
of New York 
47 Beaver Street 
N.Y. 




















for Reliable, Energetic men to represent us in the states of 
Illinois and Missouri with direct Home Office contracts. Liberal 


policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos, F. Daly, President DENVER, COLORADO 











Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address | 
V_ A. YOUNG, Supreme President, LAWRENCE, KANSAS 

















In 1919 


44 General Agencies paid for 
$88,000,000 
Standard Business 


Dividend Scale Maintained, Surplus Increased | 








New England Mutual Life Insurance Co. | 
Boston, Mass. r || 

















Cc. A. PALMER, Prest. W. A. ELDRIDGE, Secretary 
S. D. ANDRUS Vice-Prest. and Managing Underwriter. 


The Inter-State Fire Insurance Co 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


OD ioe osc vin nicinis 006 oe onion 0 ees 0's 00 a bnwe cess $643,391.51 
LIABILITIES, INCLUDING CAPITAL............ 580,018.60 

POE: Pete ois nian e-sisixiv wenn cweeaeeseas $63,372.91 
SURPLUS TO POLICYHOLDERS. ................ $322,522.91 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 











32 





WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. Ii 
your record is clean and you can furnish evidence of your Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice=President 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 
The Rookery, Chicago 
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W. Fox, W. P. Regan, George Coleman, Chas. 
Herrmann and William Enzweiler; member- 
ship, George Rapp, chairman; G. A. Mavon, 
Fred R. Sargeant; risk and agency, E. J. 
Stucke; publicity, Harold Hilton. 


Chicago Board Holds Annual Meeting. 
The annual meeting of the Chicago Board of 
Underwriters was held last week. There was 
a net increase of 500 new members during the 
year. Three thousand dollars was appropriated 
for the rehabilitation of the National Guards 
of Illinois, subject to vote of the membership. 
The following officers were elected: President, 
W. E. Higbee; vice-president, Walter E. 
Witherbee; treasurer, George R. Roberts; ex- 
ecutive committee, W. L. Lerch, H. Kornblith 
and E. N. Wiley; patrol committee, W. T. 
Rollo and A. O. Burdick. 


Insurance Club Activities.—The Booster’s 
committee of the Insurance Club sought to in- 
crease the membership to 1000 and it has just 
been announced that the goal has been more 
than reached. The membership at this date is 
1025. Two of the membership teams were tied 
for first place—the team captained by C. C. 
Whipple and the team captained by A. T. 
Graham. Each one of these teams secured 68 
new members. 


BOSTON AND VICINITY 

Insurance Federation Program. — The 
fourth annual meeting of the Insurance Feder- 
ation of Massachusetts will be held this week, 
followed by a luncheon. Among the scheduled 
speakers are Governor Cox of Massachusetts ; 
President Charles H. Holland, Royal Indemnity 
Company; Attorney General J. Weston AlI- 
len; Insurance Commissioner Clarence W. 
Hobbs; President Frank G. Allen of the Mas- 
sachusetts Senate, and Speaker B. Loring 
Young of the Massachusetts House. 


Insurance Library Association.—At the 
annual meeting of the Insurance Library Asso- 
ciation all the members of the board of trus- 
tees, headed by President U. C. Crosby, were re- 
elected. Librarian Handy showed the organiza- 
tion to be at the height of its usefulness. The 
total membership is 446, of whom 133 are ac- 
tive, 308 associate, 3 contributing and 2 life 
members. One hundred and three students 
registered for the intermediate course in the 
fire branch which is now in progress. During 


the past year $5,000 was bequeathed to the as- 
sociation in the will of the late George W. 
Babb, the second bequest of the kind made 
since the incorporation of the association in 
1887. 

Employers Fire Organizing.—A 
of the organizers of the Employers Fire of Bos- 
ton was held on Tuesday, January 18, at which 
time the company was definitely formed, with 
Appleton, president, and H. Belden 
Sly, vice-president. As previously announced, 
the capital will be $1,000,000 and the surplus 
$1,C00,000. 


meeting 


Samuel 


Rates for Shoe Factories. —Recently the 
Smith Insurance Service, Inc., on behalf of 
certain shoe manufacturers appealed to the 
Board of Appeals for fire insurance rates for 
\Massachusetts for a reduction in the rates on 
the plants of eight shoe manufacturers. Spe- 
cifically the petitioners sought the establishment 
of a special system of schedule rate for sprink- 
lered shoe factories. As was generally an- 
ticipated, the findings are adverse to the peti- 
tioners and declared that the rates complained 
f in the several appeals are not excessive, un- 
fair or discriminatory. The Smith Insurance 
Service, Inc., sought to prove that the general 
profits of insurance companies during recent 
years justified the reduction in rates and that 
the experience of sprinklered shoe factories 
is sufficiently favorable so that the present 
rates are excessive The case was given care- 
ful consideration at at least two public hear- 
ings and the petitioners were given ample op- 
portunity to prove their case. C. M. God- 
dard ably handled the case for the New Eng- 
land Exchange, and with the assistance of 
counsel completely demolished the case of the 
shoe interests. 


PACIFIC COAST ITEMS 

Brokers Exchange Raises Dues.—The 
dues of the San Francisco Brokers Exchange 
have been raised from $12 to $24 per year, the 
new ruling becoming effective on January I. 

Lyman M. Hale Promoted.—The Edward 
Brown and Sons general agency at San Fran- 
cisco has announced the appointment of Lyman 
M. Hale as assistant general agent. Mr. Hale 
his business career with the Edward 
and Sons 1906. He ad- 


position and since 


began 
Brown 
vanced from 


agency in 
to position, 


July, 1918, has been office manager of the San 


krancisco office. The companies represented 
by the Brown general agency include: Svea 
Fire Insurance Company, Globe and Rutgers 
Insurance Company, Globe and Rutgers Un- 
derwriters, Agricultural Insurance Company, 
and Hamilton Insurance Company. 
Legislation Being Prepared.—The Cali- 
fornia Association of Insurance Agents has 
prepared two insurance measures to be pre- 
sented to the State Legislature, is now 
in session at Sacramento. The first measure 
pertains to the licensing of agents and seeks 
to purge the State of undesirable representa- 
tives by conferring upon the State Insurance 
Commissioner definite discretionary powers in 
the matter of issuing licenses and by requiring 
the applicant for license to answer a searching 
questionnaire relative to his fitness and quali- 
fications for the position. The second measure 
is a resident agent’s law and is designed to 
protect the California agents from the en- 
croachments of agents of other States. It is 
modeled after similar laws in effect in Utah 
and Arizona and some of the eastern States. 


which 


Knickerbocker Fire Controversy.—The 
main item of interest in San Francisco fire un- 
derwriting circles continues to be the Cali- 
fornia representation of the Knickerbocker 
Fire Insurance Company which was recently 
resigned by the Stockholders Auxiliary Cor- 
poration. The Acton and McDonald general 
agency has been offered the company, but has 
declined the representation. It is now reported 
that Thos. H. Williams, general agent for the 
Knickerbocker at Portland, will establish a 
general agency at San Francisco, reporting the 
business through the Portland office. Mr. 
Williams is secretary and underwriting man- 
ager of the Pacific States Fire Insurance Com- 
pany of Portland, and should he decide to open 
a San Francisco general agency, will be in com- 
petition with one of his own general agents, 
the H. M. Newhall Company, California repre- 
sentatives of the Pacific States Fire. Further- 
more, should Mr. Williams establish the San 
Francisco general agency of the Knickerbocker, 
reporting its business through the Portland of- 
fice, it is maintained he will do so in direct vio- 
lation of the rules of the Board of Fire Un- 
derwriters of the Pacific. 





—David Fitzsimmons, president of the Eastern Fire 
Insurance Company of Atlantic City, N. J., died re- 
cently after an illness of several weeks. 











AMOS BLOOM, 


President. 





City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 
Organized 1870 


Cash Capital $600,000 


A. F. O’DANIEL, 
Secretary and Underwriting Manager. 
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WM. B. CLARK, President 


One Hundred and One Years of satisfactory 
dealing has developed for this Company its 
splendid reputation and great business 


Losses Paid over 


$183,000,000 











Tue PENINSULAR CASUALTY INSURANCE C0. 


Home Office —BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock. 

Commencing January Ist, will write General Casualty Lines, 
including Automobile. 

Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 


Colon C. Lillie, 
President. 


Harmon J. Wells. 
Secretary and 
eneral Manager 


Lowry Vahey 
Managing Underwriter, 











QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois ‘“‘Four Square”’ and willing to work;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

From May,1919, to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


, THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 

















BIG MEN—BIG INDUSTRIES AND BIG 
INSURANCE COMPANIES 


are characteristic of the State of MICHIGAN, 
the home of the 


THE PENINSULAR FIRE INSURANCE CO- 
OF AMERICA Grand Rapids, Mich- 


The company that satisfies the needs of agents 
and policy holders. A strong, growing organization. 
Statement, September 30, 1920 








\ , A> | Unearned Premium Reserve...... $211,911 
\ yr / Other Liabilities................. 19,643 
\ ¥ ») Capital Paid Up...... $876,850 

. Fj y et Surgleus....... ..... 6065-080 377,107 
< Surplus to Policyholders.......... $1,253,957 
GRAND Rapio$> MICHIGAN Total Assets................ $1,485,511 
COLON C. LILLIE J. FLOYD IRISH 


President Sec. and Man. Undwr. 

















EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


**Oldest and Best’’ 








Accident Insurance at Cost 
Neyer Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May Ist, 1921, for $2.00 


Write tor Application Blank 
H. E. REX, Sec’y=Treas DES MOINES, IOWA 

















Great American 
Ansurance Company 


Now Dark 


INCORPORATED - 1872 
PAID FOR LOSSES 


$112,397,573.17 
STATEMENT JANUARY 1,1920 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


17,191,302.37 


NET SURPLUS 


11,010,376.5 I 
33,201,678.88 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 


The Company now owns 


$10,000,000 U.S. Government Liberty Loan Bonds. 
Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 


210 Sansome Street 
Szn Francisco, California 


Western Department 
WALTER H. SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Ill. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts 
15 William Street, New York City 
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NORTHERN ASSURANCE 


Acquires Property at William and 
Fulton Streets 


OPPOSITE CORNER ALSO RENTED 


Massachusetts Bonding Takes Five Floors 
of Newly Altered Building 


The Northern Assurance Company, Ltd., of 
London, England, has purchased the building 
on the southwest corner of Fulton and William 
street, for a consideration said to be close to 
$1,000,000. 

The building is a sixteen-story structure on 
a plot of 45 x 82 feet. It was built by the 
Royal Baking Powder Company and later sold 
to Bing & Bing from whom the Northern As- 
surance bought it. It adjoins the Underwriters 
building at 123 William street, which is one of 
the centers of the New York insurance district. 
Three floors are immediately available and five 
more will be upon the expiration of the Royal 
Baking Powder Company’s lease. THE SpEc- 
rATOR occupies the sixth floor of the building. 

The Northern now occupies quarters in the 
Hillard building at 55 John street, which it has 
under a lease expiring in 1927. The company 
will eventually move its entire staff into the 
Royal building. 

The deal was negotiated through the Charles 
I’, Noyes Company. 

The Massachusetts 
Company has leased for nineteen years the five 
upper floors of the building at the southeast 
corner of Fulton and William streets. This 
building has been in process of alteration by 
the Broadway-John Street Corporation, from 
whom it was rented. The Massachusetts Bond- 
ing will occupy four floors at present and will 
About $800,000 was involved. 


3onding and Insurance 


sub-let one. 





Columbia University Offers Marine Course 

Columbia University is offering a course in 
marine instrance in the extension department 
of the School of Business. The course will be 
known as Business E82 and lectures will be 
held during the spring term every Thursday 
evening from 5:50 to 7:30. The first of these 
lectures will be held Feb. 3 and the last May 19. 

Several prominent marine underwriters are 
among the lecturers. S. D. McComb, manager 
of the Marine Office of America, will give a 
lecture on “Ship Construction and Marine In- 
strance Hazards.” W. D. Winter, third vice- 
president of the Atlantic Mutual Insurance 
Company, will give several lectures on phases 
of underwriting. Hugh A. Mullin, adjusting 
vice-president of Frank B. Hall & Company, 
will give four lectures on the subject of ad- 
justments. 





The Spectator 


The writer would like to take this opportunity of 
expressing his appreciation of your paper, which is, 
without doubt, a real live publication, and as chair- 
3rokers Association of 


man of one committee in the 
this city your articles regarding the doings of brokers 
nd agents throughout the United States have been 
very useful and have been referred to at several of 
our meetings.—A. McBean & Co. 





Wilfred Kurth, Vice-President and 
Secretary 

Wilired 

vice-president as well as secretary of the Home 

been 


Kurth, who was recently elected 


Insurance Company of New York, has 
identified with the 
He first joined the Canadian depart- 


Home for about nineteen 
years. 
ment as supervisor, and some time later was 
New York. 


He has been actively connected with the ac- 
fre- 


transferred to the head office at 
counting side of the business, and has 
quently appeared on behalf of the fire insur- 
ance companies at hearings given by State In- 
He is exceptionally 


surance Commissioners. 


well posted upon all subjects pertaining to the - 


mathematics of the business. He has also had 





WiLFreD KurtTH 


Vice-President and Secretary, Home Insurance Com 
pany, New York 


much to do in the last few years with the de- 
velopment of the foreign business. Mr. Kurth 
has been secretary of the Home since 1916, and 
the additional title of vice-president recently 
conferred upon him is a well-merited recog- 
nition of his ability. Herewith is shown an ex- 
cellent portrait of Mr. Kurth. 


Platt, Fuller & Co. Expanding 

Platt, Fuller & Co., Inc., of New York, who 
represent the marine department of the Insur- 
ance Company of North America and the 
Alliance Insurance Company, have been ap- 
pointed marine general agents of the Bankers 
& Shippers Insurance Company, National Fire 
Insurance Company, Pacific Fire Insurance 
Company and the Yangteze Insurance Asso- 
ciation, Ltd. 


Mid-West Automobile, Cherokee, Ia. 

A recent report of an examination of the 
Mid-West Insurance Company of Cherokee, 
Ia., as of September 30, 1920, shows admitted 
assets of $124,308, a capital of $100,000, and a 
net surplus of $16,580. 
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CHICAGO FIRE AND MARINE 


Now Being Organized by O’Brien Insurance 
Agency With $1,000,000 Capital 


The Chicago Fire and Marine Insurance 
Company is now in process of organization at 
Chicago by Harold M. O’Brien and Frederick 
O’Brien, members of the O’Brien Insurance 
Agency. The latter has a large local business, 
among its customers being the National Bis- 
cuit Company, all of whose business it places, 
and the New York 
connections. 

It is proposed that the new company shall 
have $1,000,000 capital, and $1,125,000 net sur- 
plus. 


agency also has strong 


The stock is being sold at $25 per share, 
and the price is the same to all purchasers. The 
proposition is being presented solely upon its 
merits, many influential people 
already become interested in it. 

The list of officers and directors embraces 
representative men, and is made up as follows: 

President and director, Harold M. O’Brien, 
of the O’Brien Insurance Agency, Chicago: 
vice-president and director, George L. Avery, 
secretary, Avery Co., Peoria, Ill.: secretary, 
treasurer and director, Frederick O’Brien, of 
the O’Brien Insurance Agency, Chicago. 

Directors: M. Willets, secretary, 

\rmour & Company, Chicago: Kenneth F. 
MacLellan, vice-president and general man- 
ager, Chicago Carton Co.: Cyrus L. Garnett, 
of Garnett & Garnett, attorneys, Chicago: 
Louis L. Alsted, Milwaukee, president, Com- 
hined Locks Paper Co. and Lakeview Paper 
Co.: Wm. S. Miller, vice-president, Bush & 
Gerts Piano Company, Chicago; Alexander J. 
McKay, Appleton, Wis., vice-president, Lake- 
view Paper Co., and general manager Combined 
Locks Paper Co.; Alf Normann, president, 

Central Manufacturing Co., Chicago. 

The State Departments of Illinois and Wis- 
consin have already granted permission for the 
sale of the stock in those States, and applica- 
tion will soon be made to the authorities of 
Michigan and Indiana for like permission. All 
sales of stock are under the supervision and 
control of the directors and all literature per- 
taining to the sale of stock has been approved 
by the incorporators. 

The company will pay particular attention to 
reinsurance business during its first two or 
three years, but will gradually establish an 
agency plant, with representatives in the larger 
cities. Harold M. and Frederick O’Brien stand 
high in insurance circles, and have been able 
to interest men identified with prominent busi- 
ness concerns in Chicago and neighboring 
cities. The list of incorporators included, in 
addition to the parties already named as of- 
ficers or directors, Henry F. Eggert, vice-pres- 
ident and general manager, Allegretti Choco- 
late Cream Company, Chicago; Willett M. 
Potter, member of O’Brien Insurance Agency: 
\rthur J. Puhl, secretary, Halsey Stuart & Co. 

There is room for a good-sized fire insur- 
ance company at Chicago, and with the guid- 
ance of the competent underwriters named, the 
Chicago Fire and Marine Insurance Company 
ought to prove a success. 


and have 


George 
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Federal Surety Company 


Home Office, Davenport, Iowa 


Began business July Ist, 1920 
Licensed by U. S. Government November 20th, 1920 


An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


Workmen’s Compensation 
We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


OAKLEY H. BEYER 
Superintendent of Agents 


W. L. TAYLOR 


Vice-President and General Manager 














TWELFTH ANNUAL STATEMENT OF 


GEORGIA CASUALTY CO. 


fAacon, Georgia 
W. E. SMALL, President 


Compiled under the laws of the States of New York, 
Pennsylvania and Georgia as of December 31st, 1920 





ASSETS 

CET FOS Pe Sanne A ae RO friar ae ee $375,000.00 
OP BSN C0) r cer ea cin! Bc) © ea a a eee eee 832,311.10 
Bonded Mratcet Value)... cs eee ese cere se 290,567.70 
UT Se 59 a aera eet 12,790.00 
COS LETTS [EE er aga a 40,565.63 
Cash inddtank and MOMMCe: «0.666603: acesace cea 128,081.78 

Premiums in Course of Collection-—Less than 90 
RRS GPR oe re Ae ie inn Meets 616,681.22 
Interest and Rent Due and Accrued........... 21,747.10 
Total Admitted Assets... . 5. .....b45 050% $2,317,744.53 


LIABILITIES 


PPR aANNNTS MROBOEVE 5 <e:.5 6st 6 0,0 0 ns o.ie 4 00 pete ee eeee 
Liability and Workmen’s Compensation—Loss 
DR AA oh uc Gen AG bi Rb meshes h98 614,904.92 
Losses Reported and in Process of Adjustment. . 80,250.00 
Commission on Premiums in course of collection. 146,608.63 


$894,598.80 








ARE PASO ANEIN os es sacs soln valnn sone iene la fora vanololocte ts 41,853.70 

All Other Liabilities... ...........-.......... 3,067.51 

aiprtal SS0OCK.. oc 6 ots isin epee S05 8's $300,540.00 

Poe ISS ae nie wSvlainnaee Sous em 235,920.97 

Surplus to Policyholders...........0..0..i.000%. 536,460.97 
ites bent UR USNLGEROS 2s 6 -.Go ois 00a ba iace ss ae arw Sees $2,317,744.53 


SURPLUS AND RESERVES AS TO POLICYHOLDERS, 
$2,126,714.69 


Newark, N. J., Office—A. T. Conlin, Mgr, 1208-9 Ordway Bldg. 














THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 


An ‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in IIlinois still open. Will 
be pleased to hear from anyone interested. 











Agency Openings in Indiana 


Excellent territory for both local and 
general agents who know how to work. 


Our policies sell when others will not 
Rate, Age 30, $14.26 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 














Look up the record of 14 years’ successful life insur- 
ance service of the 


FORT WORTH LIFE 


Fort Worth, Texas. 


Then write concerning an 
Attractive Contract to sell 
Popular Policies at 
Reasonable Rates in 
Prosperous Territory in Texas 











ouicy L 


FOR FOLDER 
SHOWING ELABORATE DISPLAY 














Southwestern Life Insurance Co. 
Dallas, Texas 
T. W. VARDELL, President T. L. BRADFORD, Vice-President 


Progressively Successful 


Insurance in Force over $95,000,000 
Assets over 8,000,000 


Operates in Texas only 























{ 
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SURETY CO. 


Home Office, Des Moines, Iowa 


Semi-Annual Statement, 
December 31, 1919 


(Conde.aseJd from Statement to U.S. Treas. Dept ) 


$3,890,624 . 00 
1,000,000. 00 
564,840. 00 


Admitted Assets. . 
er 
re 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
3urglary and Automobile Insurance 


Let the Southern Serve You 


SOUTHERN | 














COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 




















Federal Surety Co., Davenport, Ia. 


That strong and progressive new institution, 
the Federal Surety Co. of Davenport, Ia., pre- 
sents an excellent financial exhibit as of Dec. 
31, 1920. Its gross assets on that date amounted 
to $1,095,635, but as this sum includes stock- 
holders’ subscription notes to the amount of 
$437,100, the latter have been deducted as be- 
ing non-admitted by the United States Govern- 
ment and State insurance departments, bring- 
ing the admitted assets down to $658,208. 

It may be said, in explanation, that the notes 
are all good and bankable, and when they are 
all paid the proceeds will be divided equally 
between capital and surplus, and without ex- 
pense to the company. 

Aside from the stockholders’ notes, the three 
principal items of assets are cash in bank, 
$218,818: government bonds, $201,350, and first 
mortgage loans on real estate, $214,200. The 
reinsurance reserve on Dec. 31. last. was $16.- 
ozo, and after making due provision for other 
liabilities, there remained a surplus as to pol- 
icvholders of $622,279, including $518,825 of 
paid-up capital. The sum of $12,625 has been 
received on stock not yet issued, which, with 
one-half of the stockholders’ notes, will bring 
the capital up to $750,000. 

The Federal Surety Co. is equipped to render 
exceptional service to agents and their custom- 
ers in the Mississippi Valley, having been 
licensed Nov. 20, 1920, by the United States 
Government, and being prepared to write ac- 
cident, health, workmen’s compensation, auto- 
mobile. teams, elevator and general liability, 
automohile and teams pronertv damage, bur- 
elerv, theft and larceny and plate glass insur- 
ance, and fidelity and surety bonds. Good 
territory still remains open for general and 
local agents. 

The officers of this enterprising company 
are: President, Charles S. Shuler; vice-presi- 
dent and general manager, W. L. Taylor; vice- 
president. George E. Decker, M.D.: secretary 
and treasurer, Frank B. Yetter: assistant sec- 
retary and assistant treasurer, Herman Staak: 
general counsel, Charles Grilk. 


Etna Class in Insurance 

The class in insurance which is being con- 
ducted weekly by the tna Life Insurance 
Company and affiliated companies, met last 
Monday. Edmund Ely of the automobile de- 
partment had charge and took for his subject 
the explanation of the new automobile rates 
and rules. 

The class calls out a large number of brokers 
and agents and the assembly room in which it 
is heing held is very much overtaxed. Within 
a few moments after noon there is a consider- 
able overflow into the hallway. Questions are 
frequently asked by those who attend and much 
of value is thus brought out. 


Georgia Casualty Co., Macon 
Gratifying gains were made last year by the 
Georgia Casualty Company of Macon, Ga., as 
is disclosed by the company’s twelfth annual 
statement. Among the increases noted are the 
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Business Integrity 


isimportant when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecti.n with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
backed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 








following: In assets, over $117,000; in pre- 
mium reserve, over $82,000; in surplus, about 
$21,c00. The company now reports admitted 
assets of $2,317,745, in accordance with the 
requirements of the laws of New York, Penn- 
sylvania and Georgia; its premium reserve is 
$894,509; its liability and workmen’s compensa- 
tion loss reserve is $614,905; its capital is 
$300,540, and its net surplus is $235,921, giving 
the company a surplus as to policyholders of 
$536,461, and surplus and reserves as to policy- 
holders of $2,126,715. W. E. Small is the presi- 
dent of this progressive company. 


Eugene F. Hord is Vice-President 


Eugene F. Hord, resident manager at New 
York for the Maryland Casualty Company of 
Baltimore, has been elected a vice-president oi 
the company. This is a pleasing recognition 
of Mr. Hord’s success in advancing the inter- 
ests of his company. He will continue in charge 
at New York. 


Cadillac Mutual Automobile Insurance 
Company 


The Cadillac Mutual Automobile of Detroit, 
Mich., began business in October, 1920, writing 
fire, theft, property damage, liability and colli- 
Eugene K. Corle is president, 
vice-president and 


sion insurance. 
and FE. Sondheim is 
secretary. 


Inter-Ocean Casualty’s Increase 
The Inter-Ocean Casualty Company of Cin- 
cinnati, O., reports a net premium income for 
1920 of $787,805, representing an increase of 
$266,828 over the preceeding year. 


U. S. F. & G. Increases Health Rates 


From March 1, the United States Fidelity 
and Guaranty of Baltimore will charge higher 
rates for health insurance. This rule will not 
apply to renewals at this time. 
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Prominent Agents and Brokers 


Actuarial 


Actuarial 














LEON IRWIN & CO., Inc., New Orleans, La. 
) REPRESENTING 
American Eagle Auto- National Union | New Amsterdam 
mobile-Hartford National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 
British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 


Fidelity-Phenix 
Insurance Underwriters BROKERS’ LINES SOLICITED 


J. H. NITCHIE 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 


Telephone, State 4992 CHICAGO 


A Policy Saved is a Policy Made 


THE OTIS HANN COMPANY, lac. 
10 So. La Salle St. Chicago, Ill. 


“20 Years’ Experience Backs Our Service” 




















NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, MéR., ROCHESTER 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 

















SOBRINOS DE EZQUIAGA 
ESTABLISHED 1821 
General Insurance Agents 


Box 35! 


San Juan Porto Rico 


MAJESTIC BLDG., DENVER, COL. 256 BROADWAY NEW YORK 
DONALD F. CAMPBELL W. R. HALLIDAY 
CONSULTING ACTUARY CONSULTING 
ACTUARY 
76 WEST MONROE ST. CHICAGO 
INSURANCE EXCHANGE CHICAGO 


Telephone, Randolph 918 























FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansor Bldg., 
Kreft Building 


Indianapolis, Ind. 
Des Moines. lowa 




















J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. E : 
Temporary money advanced on strictly private 
arrangemen.s. 
: All communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, LIl. 


JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 




















Actuarial 


JNO. A. COPELAND 
CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 








JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 
Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 








GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 BROADWAY NEW YORK 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg., OKLAHOMA CITY, OKLA, 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 





A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 











ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Building 


























MARCUS GUNN 


CONSULTING 
ACTUARY 
29 So. La Salle Street CHICAGO 
Telephone Randolph 7684 





FREDERIC S. WITHINGTON, F. A. 1. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 











Insurance Lawyers 











IRELAND 
GEORGE MciILDOWIE & SONS, Attorneys-at-Law, Bel- 
fast, Ireland. Refer to Equitable Life, Mutual Life, New 
York Life, Metropolitan, Aetna Life, John Hancock Mutual, 
Illinois Life, Boston Mutual and American Consus at Bel- 
fast. Cables: MclIldowie, Belfast. 
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Insurance Examiners and Adincto-s 








BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 


Phone Rector 8591-0538-0652 
INSURANCE ADJUSTERS 


APPRAISEMENTS 
INVESTIGATIONS— ADJUST MENTS 








COLLISION 
FIRE—THEFT 
PROPERTY DAMAGE 








LOSSES ARE ASSETS 


When handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 
Adjuster for Casualty Companies 
1110 Mutual Bldg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Heaith Claims 
TERRITORY: 


Virginia and North Carolina 











Edd G. Deerfler Elected President 

Edd G. Doerfler, who organized and has been 
secretary and general manager of the Globe 
National Fire Insurance Company of Sioux 
City, Ia., was on Tuesday last elected president 
of that company. While the precise figures 
oncerning the company’s business in 1920 are 
not yet available. Tue Spectator is advised 
that it made very good gains last year, and 
President Doerfler is to be congratulated 
thereon, 

George Fulton elected secretary, suc 
ceeding Mr. Doerfler. 

The name of Edd G. Doerfler has become 
known within the last few years throughout 
the length and breadth of the United States 
as that of an underwriter who specializes in 
ire reinsurance. Considering the fact that 
Mr. Doerfler arrived in Des Moines, Ia., less 
friends or in- 


was 


+ 


ten years without 
ence, but with a strong determination to 


ago, 


make a shining mark in the insurance business 
in that city, his progress has become little short 
of phenomenal. Although practically without 
resources, Mr. Doerfler secured the general 
agency of the Sovereign Fire of Toronto, and 
began accumulating friends and customers. 
His personality proved to be a great asset, and 
he quickly made influential friends, his busi- 
ess growing rapidly at the same time. Within 
six years Mr. Doerfier had the largest fire in- 
surance general agency in Iowa, with some 
450 local agents reporting to him from all 
r that State, and he represented such com- 
ies as the Globe and Rutgers lire. 
Before moving to Des Moines, Mr. Doerfler 
spent his early years in Iowa, his father 
ving conducted a local fire insurance agency 
\rlington, and later at Waterloo. While 





securing his education, Edd G. Doerfler as- 
sisted his father in local agency work, and 
after graduating from high school, became 
cashier in a Waterloo bank. For a short time 
he was a law clerk. at Aberdeen, S. D., and 
then, in 1907, when twenty years old, became 
assistant secretary of the Acme Fire of Cedar 
Rapids, Ia. Two years later, he was appointed 
California manager of the Washington Fire at 
Seattle, with headquarters at San Francisco. 
He married in 1910, and in the following year 
moved to Des Moines, because of the retire- 
ment of the Washington Fire from business. 

In 1917, at the age of thirty, Mr. Doerfler 
went to Sioux City, Ia., and started organizing 
the Globe National Fire Insurance Company, 
with a capital of $1,000,000, and a surplus of 
$400,000, to transact a fire reinsurance busi- 
ness, becoming its secretary and general man- 
ager. It began business late in 1918 It has 
reinsurance treaties with many of the leading 
companies throughout the country, and is 
licensed in fully half of the States. The suc- 
cess of the Globe National Fire is evidenced by 
the fact that in its first full year of business 
its net premium writings exceeded $928,000, and 
it closed the year with more than $1,880,000 of 
assets. Although the figures from the 1920 
statement of the company are not yet available, 
it is safe to say that the company’s assets are 
well above the $2,000,000 mark, and its pre- 
mium income in excess of $1,000,000. 

Mr. Doerfler has had an exceptionally broad 
and successful experience for so young a man, 
and has thoroughly demonstrated his ability 
to interest capital in the insurance business, 
and to conduct such business along successful 
lines. He has not only always been ambitious, 
but has manifested ability to make his am- 
bitions come true. 


THE PROSPEROUS AGENT 
Forthcoming New Field Book by William 
Alexander 
[his little book is unlike anything that has 
een written heretofore by the author, or any- 

body else. 

It tells the life insurance agent the qualifica- 
tons that insure success, and the qualifications 
that, even if not essential, contribute to success. 

hen it shows how these characteristics can be 
put to practical use. 

The man who has the essential qualities wiil 
succeed. 

The man who has in addition some of the 
other qualities will have greater success. 

The man who has all will have supreme suc- 
cess. 

No ambitious agent can afford to pass this 
illuminating volume by. Price, in cardboard, 
bound in red cloth, $1.50. 


S100: 


Rents Office in Maiden Lane 
The firm of Francis Merges & Co. has rented 
from the Union Indemnity Company a portion 
of the ground floor and all of the second floor 
of the latter company’s new building at 100 
Maiden lane. The agency will occupy the new 


quarters on May I. 
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Miscellaneous Insurance 











PERSONAL ITEMS 











EKldbridge G. Snow, president of Home In- 
surance Company of New York, has left for 
St. Augustine, Fla., where he will remain for 
a few weeks on vacation. 


Walter A. Freyburger of the Philadelphia 
Suburban Underwriters Association has be- 
come connected with the Philadelphia suburban 
department of the Commercial Union in the 
capacity of inspector and field representative. 


John G. Gamber, State fire marshal of Illi- 
nois, addressed the annual meeting of the IIli- 
nois Firemen’s Association at Jacksonville last 
week. He urged the prevention of fire as be- 
ing far more important than its extinguishment. 


Darby A. Day, general agent for the Mutual 
Life of New York at Chicago, whose agency 
wrote $25,538,814 of new business in 1919, far 
surpassed that exceptional record in 1920, when 
the new writings of his agency reached the 
huge total of $30,688,604. 


Wilbur E. Mallalieu, general manager of the 
National Board of Fire Underwriters, returned 
yesterday from the Pacific Coast where he 
has been installing a branch office. Mr. Malla- 
lieu will only pay a flying visit to his home 
before leaving for Chicago on Feb. 4. 


Miss Kate Uhlfelder of Montgomery, Ala., 
received the distinction recently of being the 
first woman to be elected to the membership 
council of the Chamber of Commerce of that 
city. She was admitted to group nineteen, 
which is composed of life insurance members. 


Howard S. Sutphen, who recently! resigned 
as vice-president and manager of agencies of 
the Cleveland Life, of Cleveland, O., has not 
yet announced his plans for the future, but it 
has been reported that he may enter the gen- 
eral agency field. E. J. Strickland, who was 
supervisor of agencies of the Cleveland Life, 
also resigned at about the same time. 

Frederick J. Conklin, formerly president 
and manager of the Overseas Underwriting 
Agency, will become connected with the Ship- 
pers Underwriting Agency, Inc., this week. He 
has had considerable experience as a marine 
underwriter having been with the firm of Ap- 
pleton & Cox for nearly twenty years. In the 
latter part of that period he was in charge of 
the Lake department. 


H. E. Wood this week completed thirty years 
of service with the brokerage firm of Abram S. 
Lee & Depew, Inc. President R. H. Depew 
called the office force together in celebration 
of the event and presented Mr. Wood with a 
handsome gold watch. Mr. Wood began as 
an office boy and is now vice-president of his 
firm and has been for several years. He is also 
treasurer and manager of the Walter Walton 
Company which has been under control of the 
Depew firm since IQIO. 


William B. Joyce, president of the National 
Surety Company of New York, will attend an 
agency meeting at Chicago to-day, where repre- 
sentatives of the company in the Central and 
Western States will convene, after which he 
will proceed to California. Vice-President 
IX, A. St. John and Superintendent of Agencies 
J.L. Mee willalso attend the Chicago meeting. 
F. M. Huga, formerly Secretary of State of 
New York, recently became a vice-president 
of the National Surety Company. 


—Ugo E. manage the American 


Foreign Insurance 


Querrini_ will 
Association at Constantinople. 
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CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


wat 4 WRITES 
_ Fidelity and Surety Bonds Plate Glass General Liability 
Burglary Elevator 


YM + Accident and Health _ 
Pw INCERITY| Monthly Payment Automobile. Liability—Property Teams 
Damage and Collision 


pon ) Licensed by the United States Government, the District of Columbia, and the following States: 
nce Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 
In Nebraska, West Virginia. 




















Pennsylvania, Kentucky, Wisconsin, Maryland, 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 
outlined by its own Officers and Directors in co-operation with its own agents. 





O. F. ROBERTS, Vice-Pres. & General Manager 


A. J. SABATH, President 
wal 


State Mutual Life Assurance Co. 


NATIONAL LIFE INSURANCE CO. | | Ba incororned Id 


Montpelier, Vermont Commenced business June 1, 1845 
” 13 at) 1 9 2] 1 
FRED. A. HOWLAND, President i Or Wowcsren as is the 76th ANNIVERSARY of our commence- 
i Qa ES ment in business. = 
pat onpunty Venere see rene seen Conmpanty From the beginning the first consideration has 
Has Protected The Home and Family been to furnish absolute protection to policyholders and bene- 
ficiaries. 
This practice has resulted in satisfied policyholders—the first 


EDWARD D. FIELD, 
° essential to the agents’ success. 
Superintendent of Agencies B. H. W-ight, President ow: teiee, eemeeel 


Stephen Ireland, Superintendent of Agencies 


























© Stability—Permanency—Protection The Republic 
THE PRAETORIANS, DALLAS, TEXAS , Casu alty Company 


Scientific Life Insurance. 


10-20 Pay-Cash & Loan Values. Double Payment, Accident 232 Fourth Ave. 
and Disability Provisions 16 to 55—men and women. 
PITTSBURGH, PA. 


Net Assets covering full Reserve Required by Law and in 
addition thereto a Surplus, ; 
Writes all lines of Casualty Insurance. 


. ive C hustlers. 
Attractive Contracts for hustler Fidelity wilie Saeus inci 
C. B. GARDNER = = President 
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ALTIMORE tIFE INSURANCE COMPANY SALESMAN OPPORTUNITY 
BALTIMORE, MD. Weeas vere oome nigh-geete stock ane won aie to sell peor 6% 
atin ? 
WILLIAM O. MACGILL, Preswenr. Real Estate fonds, and eur 8% farms ase eee 
: 2 - Write for Particulars. 
Agents desiring to connect themselves with a solid and progressive, yet conservative ey GARY NATIONAL ASSOCIATES COMPANY 


L,ife Insurance Company, can address S. D. Powell, Secretary, giving references. Gary Th 
; j : eatre Buildin Gary, Ind . 
Industrial and Ordinary Life Insurance polic'ss issued upon all attractive forms y 8» Wilbur Wynant, omy, Satiene 


of policies. a oles Se aR TSP 
: | - THE GREAT-WEST LIFE 


WANTED 
Producers who desire the best monthly premium Health_and Accident not only gives its Agents the best of Policies to sell—but helps them, 
Policies on the market. Excellent contracts. First-class Company. No by instruction and continual co-operation—to sellj these _excellent 


Exper.ments, chance tur promotion. Polici 
} EDERAL CASUALTY COMrANY «= » «= DETROIT, MICHIGAN Olicies. ainsi iniiteiaaam . 
POLICY WITH FUNERAL BENEFIT oe EES SOREN, 


Sold by—DETROIT CASUALTY COMPANY «= = DETROIT, MICH. « THE GREAT-WEST LIFE ASSURANCE COMPANY 


S “asualty : ; 
(Same Management as Federal Casualty Company.) cead Office - Winnipeg 





























OHIO FARMERS INSURANCE C OMPANY 


LE ROY, OHIO Organized 1848 
STATEMENT DECEMBER 31, 1919 








New York Basis 


$217,611.53 Reserve for Emergencies $125,000.00 
ee 2,976,740.82 Net Surplus......c....000500ss00 0s 09 see 
accrued. . 43,673.33 surplusito Policyholders.......< 3... sac 0s eee eee 
67,194.01 Admitted Assets. .......cccesccccccscccccesss eae 
F. H. HAWLEY, President W. E. HAINES, Secretary 

J. W. CROOKS, Treasurer N. R. CHALFANT, Asst. Sec’y. 


Net Amount of Unpaid Losses and Claims...... 
Reserve for Unearned Premium....... 
Federal, State and other Taxes due and 
AED NOE RGR DUNNE ois so sra/hern e's o eiwis SS 4 Relates 


$1,566,459.55 























